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THOOPMAIIMAHE 3ABE3IEYEHHS KJIIEHTOOPIEHTOBAHOCTI
HNIANPUEMHHUALBKOI TISIJIBHOCTI HA CIOXKUBYOMY PUHKY

INFORMATION SUPPORT FOR CUSTOMER-ORIENTED BUSINESS
ACTIVITY IN THE CONSUMER MARKET

Cmamms npucesuena po3sumxy meopemuyno2o 6a3ucy 00CrioNCeH s iHPOPMAYIliHO20 Ma MAPKEMUH208020 cepedosl-
Wa nionpuemcme, 30kpemda, KieHmoopicHmMo8anoCni NIONPUEMHUYLKOL JISIbHOCIE HA CROXNCUBYOMY pUHKY. V pesyrvmami
00CHIONCEHHS. BCIMAHOBNEHO, W0 YCBIOOMILEHHS KOHYEeNYii MapKemuney Ha npomueazy Konyenyii 30ymy 30amue niosecmu 0o
DO3YMIHHS HOMPeD CONCUBAYIB K 20I08HO20 00 EKNLY, KOMNIEKCHUX 3YCUTb MAPKEMUH2Y — SIK 3ac00i8 00cseHeHHs yinell, a
OMPUMAHHS RPUOYIMKY 3d PAXYHOK 3A0080eHHSL NOMPed CROJCUBayd — K Kinyesy memy. Buznayeno, wjo nazanvroio npotiue-
MOI0 8€0€HHSL CYHACH020 Bi3Hecy € I0CYMHICHb PeledaHMHUX THQHOPMAYIIHUX NOMOKIE MINC YCIMA YHACHUKAMY OI3HeCO80T
disnbHoCmi, 8 Mol Jice uac, iHgopmayis, 0awi, gi0oMOCHI, NOKA3HUKY, THhopmayitini nompedu, ingopmayiinuil 3anac ma
pesep8 y cykynHocmi 30amui 30ilicHumu Haioinbul 8a2oMutl GNAUE HA NPUOYMKOGICb, AKWO BOHA CRUPAEMbCA HA EOUHO
NpasunbHull cmpameziynutl nioxio y nionpueMHUYmsI, o cmagums OAxXCaHHs i nNompedu KIi€Hmie 8 eniyeHmp 6cix 20cho-
0apcuKux npoyecis.

KutouoBi ciioBa: kricumoopienmoganicms, ingopmayiiine 3a0e3neuenHs, niOnPUEMHUYLKA OISTbHICb, CHONICUSYULL PUHOK,
Op2ami3ayis, MapKemuHe.

The article is devoted to the development of the theoretical basis for the study of the information and marketing environment
of enterprises, in particular, the customer orientation of entrepreneurial activity in the consumer market. Understanding the
concept of marketing as opposed to the concept of sales can lead to an understanding of consumer needs as the main object,
comprehensive marketing efforts as a means to achieve goals, and making a profit by satisfying consumer needs as the ultimate
goal. It has been determined that a pressing problem in modern business is the lack of relevant information flows between
all participants in business activity. Information, data, indicators, information needs, information stock and reserve in the
aggregate are able to have the most significant impact on profitability if it is based on the only correct strategic approach to
entrepreneurship, which puts the desires and needs of customers at the epicenter of all business processes. To determine the
level of customer orientation, information provision plays a key role and can be considered as understanding target buyers,
meeting their needs, and fully understanding their value chain. It has been found that customers are increasingly paying
attention to the value of products, rather than brands. The share of people who pay special attention to the brand decreased
by 4% from 2022 to 2025, the share of respondents who believe that the brand does not matter increased by 11%. Today, there
is maximum activation of Promotion as one of the elements of the marketing mix, but another element, Price, remains crucial
for Ukrainians. Modern marketing operates in difficult conditions created by the economy during the war, which cannot but
affect all socio-economic processes. Ukrainian consumers increasingly prefer domestic brands (the share of such brands
has increased by 5%). The share of innovators and early adopters who like new, unfamiliar brands is growing (from 34% to
39%, respectively). The results of the study give reason to draw the attention of marketers to the growth rate of spontaneous
purchases, which has increased from 15% to 21%. The largest increases in spending were on food, utilities, and medicines,
as well as on transportation and medical services.

Keywords: customer-oriented business activity, information support, entrepreneurial activity, consumer market, customer
orientation, organization, marketing.
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IlocTranoBka npo6jeMu. Y cydacHHX yMOBax roc-
MOAAPIOBAHHS HAACKIATHO CTPHMATH CIIOXKHBYY 1H-
(iAo 3BUMaiHUMK METOJAMH JICP’KABHOI TTOJIITHKH,
OIIOCEPEIKOBAHO JOMOMOITH MOXYTh MapKETHHTOBI
METOJM 1 KOHIENIIT i, OCOOIUBO Ti, SIKI XapaKTepH3y-
FOTHCSl HAWBHIIOK KJITIEHTOOPIEHTOBAHICTIO MiAMPHEM-
HULBKOI TiSJIBHOCTI.

AHaJi3 ocTtaHHiX Aociaigxedb i myOaikauii. /1o
HAMBaXXITUBIIINX HAYKOBUX PO3BIJOK MIONO KIIEHTOO-
PIEHTOBAHOCTI AK OpieHTHUPY (popMyBaHHSA Monemi Ky-
MiBEJIbHOT MOBENIHKM CIIOKKUBauiB i PO3BUTKY IiJIIPHU-
€MHHIIBKOI NiSJIbHOCTI MOXHA BiJIHECTH Tpalll TaKUX
BITYM3HSHHUX HAYKOBIIB i MpakTukiB, 1k 1. M. Kupua-
ta, 1. O. [Ipuxonsko, /1. B. SAutok, B. KoBaneBchkuii,
B. B. lanenxo, A. KBacko, B. 1. Xypzne#t, A. O. Cxopo-
6orarosa, T. C. [Iponosa, /1. B. 3aBaackka ta in. [1-10].
Cepen 3akopZOHHUX yudeHWX Baprto 3ragatu b. Bapt-
mi, @. Beberepa, I1. [dpykepa, A. Kom, ®. Komiepa,
K.-K. Jlam6ina, T. JleBirra, P. Manna, /I. IlirepceHa,
A. lllapma Ta iH. [11-15]. Binnarouu HajexHe JOpOOKY
3ralaHuX YYeHHX, MiAKPECINMO, IO HHUHI € MOMUT Ha
HOBI TEOPETHYHI Ta METOIWYHI HAaIpalfoBaHHSA, 00y-
MOBJICHHU SKICHOIO Ta KiJIbKICHOO 3MIHAMH CITOMKHBYO-
ro pUHKY B YKpaiHi B pe3yibTaTi eKOHOMIYHOI KPH3H,
CIPUYMHEHOIO BIHOIO.

MeTa gocaiTzKeHHS OJSIrac y poO3BUTKY TEOPETHY-
HOro 6a3zucy JociimKeHHs iH(OpMaLiiHOro Ta MapKe-
TUHTOBOTO CEPENOBUINA ITiIMIPUEMCTBA, 30KpeMa, Kili-
€HTOOPIEHTOBAHOCTI MiJNPUEMHUIBKOI JiSUIBHOCTI Ha
CIIOKUBYOMY PUHKY.

Buxknaa ocHoBHoro marepiauy. bynb-sika B3aemo-
TSl CTIOKUBAYiB 1 BUPOOHHKIB MOXE PO3ITISIATUCS SIK
KOHKPETHHH KOMYHIKaTHBHHUM aKT, IO CIIUPAETHCS Ha
KaTeropito «mii», Tomi sk iH(QoOpMaIriiiHa iHTepakiis
€ e OUTBIT By3bKUM ITOHSITTAM, SIKE XapaKTePHU3YE MPo-
Iec B3aeMO/Iii, IO TIepeaye JisM 1 TIOBEMiHII Ta Oepe
Oe3rnocepeHI0 ydJacTh B iH(popmanidHoMy 3abesre-
YEeHHI Ta IMIUIEMEHTAIlli YIPaBIiHCHKHUX PillleHb y TiI-
npueMHUITBI. Tomy iHpOpManiliHe 3a0e3neueHHs ycix
OCHOBHHUX TMPOIICCIB HA MiANPHEMCTBI, Y TOMY YHCIHI
KJIIEHTOOPIEHTOBAHOCTI, 3aliMa€ dYibHE MICIE TOPS/T
3 Oprafi3aliiHUM Ta EKOHOMIYHUM 3a0€3eUeHHSIM TTi/1-
MIPUEMHUIIBKOT AiSIIBHOCTI.

Bucoxkuit piBeHb sikicHOTO iH(popMariitHoro 3a0es-
MEUCHHS K MPOLECY MPsSMO BIUIMBAE HA PIBEHb 1HHO-
BaI[ifHOTO PO3BHUTKY OyAb-SKHX COILliaJbHO-EKOHOMIY-
HUX cucTeM (B T.4. miampueMctB). Lle mocsiraerbes 3a
JIOTIOMOTOF0 CHCTEMHU IIiel (30KpeMa, KOMIUIEKCHHX
LITBOBHUX MPOTPaM, MPOTrPaMHO-IITHOBOTO YIIPABIIHHS
1 IJTaHyBaHHA), (PYHKIIOHAILHOI CHCTEMH — TUIaHYBaH-
Hs YIPaBIiHCHKOT NISTIBHOCTI B IJIOMY, OpraHi3aii,
MOTHBAIlil, €KCIIEPTHUX OIIHOK, OOJIKY, MOHITOPHUHTY
(comiaJIbHOrO, EKOHOMIYHOTO), PETYJIFOBAHHS W KOHTp-
OJTI0, CKCIIEPTH3H 1, HApeITi, GOopMyBaHHS MaTeMaTH4-
HUX Mopenei. Po3po0Oka Ta BIOCKOHAJICHHSI Cy4acHOTO

iHpopMaIiifHOTro 3a0e3MeueHHs KJII€EHTOOPIEHTOBAHOCTI
MiAMPUEMHHUIBKOI TiSITBHOCTI 3yMOBIIEHO PO3BUTKOM
iH(pOpMaIifHO-KOMYHIKaLliHHUX TexXHOJOTi Ta IHTep-
HET-MapKETUHTY, /I¢ KIIOYOBOIO XapaKTEPUCTUKOIO pe-
3yJBTATIB COMIAJbHUX 1 MApKETHHTOBHUX JIOCIIKCHb
Ta y3araJIbHIOIOYOI0 XapaKTEPHCTUKOIO SKOCTI CTa€ iH-
($hOpMaTUBHICTh — Mipa KOPUCHOCTI Ta MOBHOTH JaHHX.
O1iHIOBaHHSM BCIX BHUIIIB JiSTIBHOCTI T'OCIOJAPIOIOYHX
Cy0’€KTIB, HEOOXITHUX JUIS MPOBEACHHS MapKETHHIO-
BUX JOCIIKEHb, 3aliMa€ThCsl MapKETHHI-CTATUCTHKA,
sIKa JIO TOTO 3K, 3aMa€ThCsS BUBUCHHSAM CKIANy 1 PyXy
iH(hopMaLiifHUX pecypciB, HEOOX1AHUX ATl IPOBEIECHHS
MapKeTHHTOBUX JIOCIIPKEHb, METOIOJIOTIT PO3PaXyHKY
1 aHaJTi3y HalBaXJIMBININX MOKA3HUKIB, SKi BUKOPHCTO-
BYIOTbCS B MPAKTHUYHIH poOOTi MapKETUHTOBUX CITyXkO,
CYJacCHHX METOIIB OOpOOKH 1 aHami3y MapKeTHHIOBOI
iH(pOopMaIii mAIPHUEMCTB, a TAKOXK CHCTEMH OpraHizarii
PHHKIB iHpopManiiHuX mociyT. [laHa ramysb CTaTHCTH-
K{ BHBYAE CTaH i TUHAMIKy PHHKY 1 pHHKOBHX BiZTHOCHH
Ha BCIX 1€papXiyHUX PIBHAX MiJIPUEMHHIBKOL HisUThb-
HOCTIi. B OLIBII By3bKOMY 3MiCTi, MApKETHHT-CTaTHCTH-
Ka — [Ie CYKYITHICTh JaHUX 1 MOKa3HUKIB, [0 XapaKTepH-
3YIOTh CTaH BHYTPINIHBOTO 1 30BHIITHHOTO CEPEIOBUIIA
MapKETHHTY.

HaranpHoI0 1Mpo0iieMoro BeICHHS Cy4acHOro OizHe-
Cy € BIJICYTHICTh PEJICBAHTHUX 1H(HOPMALIHHUX TTOTOKIB
MK yciMa y4yacHHKaMHu 0i13HECOBOT AisIBHOCTI — CIHO-
JKHBadaM# TOBapiB abo mociyr (IHTepHeT-KopucTyBa-
YaMu), BUPOOHHKAMHU 1 MPOAABLSAMHU TOBapiB (MOCIYT).
Jlis HanmaromkeHHs! iHpopManifHUX MOTOKIB y cydac-
HUX YMOBAaX PO3BUTKY aKTyaJbHHM € IIHPOKE BUKO-
pHUCTaHHS Mepexi IHTepHeT i mpUCTPOIB, 10 HAJAI0Th
Joctyn 1o Hel (cMapT(oHIB, IJIAHIIETIB, HOYTOYKIB),
MOOUTPHUX HPUCTPOiB, JOKanbHUX Mepex (IHTpamer,
Excrpaner), iHTepakTUBHUX €KpaHiB, IH(POBOTO Teie-
Oavyenns, POS-tepMiHaiiB TOIIO.

CrpiMKHii pO3BHTOK TIIOOATBHUX TPOIECIB B CY-
YaCHOMY CBiTi, ()OpMyBaHHs Ta PO3BUTOK iH(DOpMa-
MIHHOTO CYCHJIbCTBA Ta iH(MOPMAILIHHOT S€KOHOMIKH,
IHTCHCUBHA JWHaMiKa JUIOBOI 1H(OpMAIl aKTUBI3YE
HEOOX1THICTh BUKOPUCTaHHS IH(ppoBoro (iHTEpak-
TUBHOTO) MAapKETHHTY. |HTEHCHBHUI pPO3BUTOK TEX-
HOJIOTi# J1a€ MOXKIIUBICTh BUKOPHCTOBYBATH CTpaTeril
uu(pOBOro MapKETUHTY B OHJIAlH Ta oddualiH-cepen-
oBumi. [udposi xaHanu 3aaTHi 3a0e3meunTH edex-
THBHE BeJIeHHsS Oi3HEeCy 3a KOHKPETHUX YMOB, cepell
SKUX JIETKICTh JOCTYIly BCiX YYacCHHKIB MHiJpUEM-
HUIIBKOT JiSMBHOCTI A0 pecypcy, aKTHBHE 3aJIydeHHS
CIIOXKMBaYa y B3a€MOJIiI0 3 OPEHI0M, IHTEPAKTHBHICTB,
BiJICYTHICTh TEpPHUTOpialbHUX OOMEXEHb Iif Yac pea-
mi3arii MapKeTHHIOBUX ifeH, mommpeHHs [HTepHETY
1 MOOIUITBHOTO 3B’ 53Ky, MOXKJIMBICTh OIIEPATHBHOI OIliH-
KM 3aXO0JliB Oi3HECy Ta yNpaBJiHHS MOIISIMU B PEKH-
Mi peajbHOrO 4yacy. be3 BHKOpPHCTaHHS 1HCTPYMEHTIB
U(GPOBOrO MapKETHHTY Oi3HEC CIPOMOXXHUU CTBO-
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PUTH JUIIE MiHIMAIbHO XHUTTE3MaTHUH MPOIYKT abo
MOCITYTY.

Jliis HanaromkeHHs Oi3HeCy 3aco0aMH MapKEeTHHTO-
BHX KOMYHIKAIli}l i THCTpYMEHTIB HEOOXiTHO:

— TPOTIOHYBATH CIOKMBAaYaM (KOPHCTyBadaM, KITi-
€HTaM) PEeJIeBaHTHI IIPOAYKTU Ta MOCIYTH, IO BimoOpa-
KA€EThCA B PE3yNIbTaTax MOIIYKY;

— OITHMI3yBaTH IOMIYKOBI CHCTEMH 3 METOIO pe-
KJIAMYBaHHS HIANPUEMCTBA B OE3KOIITOBHHX PE3yib-
Tarax MOIIYKYy 3a JOIOMOIOIO SIKICHOTO PeJIeBaHTHOTO
3MICTY;

— 3actocoByBat ciyxk0y Google Search Console
JUIst 301IBIICHHS TpadiKy Ha CalTi;

— BUKOPHUCTOBYBAaTH  BipyCHHUIt
MeXaHi3M;

— 3aCTOCOBYBAaTH yCi IHCTpyMEHTH IIU(POBOTO Map-
KeTHHTY JJIs po3mupeHHs puHKy IT-iHgycTpii i migsu-
IICHHS 11 BITI3HABAHOCTI y CBiTi (OpeHayBaHHIM Ta MPO-
MOIIISIMH 32 KOPJIOHOM);

— pallioHaJBHO 3aCTOCOBYBarH Beb-aHaliTHKY, sSKa
aHaJTI3y€e MOBEMIHKY BiJBIIyBaYiB CAlTy — BiJ] TIEPIIOTO
BiJIBITyBaHHS 10 €TAITy, KOJM BOHU CTAIOTh IMMOCTIHHIMU
KIIIEHTaMH, 3 METOO OI[IHKH ITOITYKOBOI, TH3EPHOI, Me-
IIHOT peKJIaMu, MapKETUHTY B COIIaJIbHAX-MEPEKax,
PEKIIaMH eJIEKTPOHHOIO TOIITOIO;

— aKTHBHO 3aCTOCOBYBAaTH MEAIHHY peKJIaMy, IPHH-
Uy pobotu kol moaiOHi no 6ir-6opais [8].

OCHOBHMMY TPaBUJIAMHU-TIOCTYJIaTaMH LU(PPOBOTO
MapKeTHHTY, Ha SIKi TOBUHHI 3Ba)aTH MalOyTHi Ta cy-
JacHi mignpuemili, Ha gymky 1. B. Siroka [9], € Taki:

1) ycmix nu¢ppoBOro MapKeTHHTY IOJSTaE B TOMY,
oo BiH Iependavae IMOCTiHHE 3alydeHHS JIoAeH a0
KOMYHIKaIiHoro mpoiecy. [lepexin Bij TeneBiziitHUX
(MoBHUX) 3MI 10 ampecHHMX KaHAJIIB BUMAarac HaBaXK-
JUBOTO MHCIICHHS, IO 30KpeMa O3Ha4Yae CIPHHHATTS

MapKeTUHTOBUH

Indopmaniitauii 3amac
Ta IHHOBAIlIHHUH
IMOTEHI AT

I opmaniitanii
pe3epB MiaNpruEMCTBA

ayauTopii K CYKymHOCTI oci0. Jlo Toro , B yMoBax
MaHyBaHHS TOJOBHOI XapaKTepHOI I[IHHOCTI CyYacHO-
TO Tepioay — TiNMepKOHEKTHBHOCTI — YCHIX IU(GPOBOTO
MapKETHHTY BH3HAYCHUN Ha JIOBTi POKH 3 OISy HA
HaJTICHUH 3B 30K CIUIKYBaHHS MIX JIFOJMHOIO, JTFO/IH-
HOIO-MAIIMHOIO Ta MAITUHOI-MAIIUHOIO;

2) cioxuBadi Ta MOKYMIll NOBUHHI OpaTH aKTUBHY
y4acTh K YYaCHUKH 013HECOBOTO MPOIECY — B PO PO3-
MOBCIO/DKYBAdiB iH(pOpMaIii Ta KOMEHTATOPIB;

3) Bu3HauuTH, sAKWil Halip KaHamiB
HalKpare;

4) KOHTEHT CTa€ BCE OlLJIbII HE3aJICKHUM BiJ| KOH-
KPETHHX METOMiB 1 OOMEXEHb PO3IOBCIOKCHHS,
MOB’S3aHUX 13 THUIIAMH MIATPUMYBaHUX MPUCTPOIB.
SIKicHMIA Ta peJIeBaHTHHI KOHTEHT HEOOX1TH1 JyIs 3a0e3-
TIEUEHHS MiITPUMKH TIOCTIHHOTO 1HTEpECy CIOKHUBaUiB;

5) 3HauHa YacTUHA KOHTEHTY CTBOPIOETHCS CaMH-
MH CIIO)KMBadaMH. PoJlb MapKeTONOTiB moisrae y 3a-
OXOYCHHI Ta CTUMYIIOBaHHI 1O CTBOPEHHS CIIOXKHBa-
4YeM KOHTEHTY BIAMOBIAHO [0 3arajibHOI MOJITHUKH
iJITPUEMCTBA;

6) IMCTYBaHHs 3 y4YaCHUKaMH Ma€ 3iHCHIOBATUCS
JUIIe 3a iX 3ro/I0ol0 Ta Ha OCHOBI 3asBJIEHUX TepeBar
KOKHOTO 3 HUX;

7) TmiAmpUEMIIM HEOOXiTHO 30arHyTH CEHC BEITUKO-
ro HabOpy BapiaHTiB HOBUX Mellia, Oararo 3 sSKUX MpH-
MYCKAalOTh CHCTEMY IOKA3HHUKIB, B OCHOBI SIKO{ JIGXKHUTh
MIPHUHIIT OTUTATH 32 PE3YJIbTaT.

PiBens iH(poOpMamiitHoro 3abe3nedeHHsT KIIIEHTO-
OpIEHTOBAHOCTI 3aJIS)KUTh BiJl Kynu (hakTopiB, a came
MOHATTS O3HadYae cnenudigHuil mporec, 6a3o0BaHUM Ha
BX1JIHIN 1H(OpMallii, ska 00pOOITIOETHCS 32 TOTIOMOTOFO
B32€MOJIOTIOBHIOIOUHX Ta B3a€EMO3aJICKHIX MTOKA3HUKIB,
Ta aHANITUYHIA OLIHI|I, 000B’A3KOBO BKJIIOYAE B cebe
peNieBaHTHI 1H(pOPMAaIiiHI pecypcH, MpsMo abo Oro-

IPAIoE

Inpopmaniiini BUMIPIOIOMbCS
_ pecypen . iHghopmayitinumu
MANPUEMCTBA nompebamu

6uMlpIO€mbCﬂ HAABHUM

|, piBHeM IHHOBAYIlIHO20

PO36UMKY NIONPUEMCIEA

gopmyemuca Ak bank
iHGhopmayii
nionpuemcmea

Puc. 1. Indopmaniiine 3a6e3nedeHHs NiANPHEMHUIBKOI TisNIBHOCTI

Hoicepeno: cghopmosano asmopamu
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CEPEZIKOBAaHO TPOAYKye iHPOpMAIiiHIA MPOAYKT abo
MOCITYTY Ta B KIHIICBOMY IIiICYMKY BU3Ha4a€ PiBEHb JIH-
HaMI4HOTO PO3BUTKY OyAb-iKOi HIJECIPIMOBAHOT CHC-
TeMH. [HIMMH crioBaMu, iHGoOpMallis, aHi, BiIOMOCTI,
MOKAa3HUKH, 1H(pOpMaNiiHi moTpedu, iHhopMamiiHuN
3armac Ta pe3eps, OaHK iH(QOpMAIll Yy CYKYITHOCTI 31aT-
Hi 371CHATH HaHO1IbII BArOMHUI BIUIMB Ha MPHOYTKO-
BiCTbh, SIKIIO BOHA CIIUPAETHCS HA €IMHO TPABIIBHHUN
CTpaTeriyHuii MigXiJ y TANPUEMHUIITBI, 110 CTaBUTh
OakaHHS 1 MOTPEeOU KITIEHTIB B €MIIIEHTP BCiX MpoIe-
ciB (puc.). B upoMy acmekri aHaini3z iHdopmariiiHoro
3a0e3MeueHHs] Mae BKJIIOYATH OIHKY ITOTCHIANY BH-
KOPHCTaHHSI TEXHOJOTIH, OMpAIfOBaHHS MHTaHb CTaH-
JapTu3aliii, po3po0Ky (yRocKoHaJIeHHs) iHdopMariitHoT
cTparerii. SIckpaBuM B3iprieM e(EeKTHBHUX B3a€MOBIJI-
HOCHH 3 KIIIEHTaMH CTaJI0 «BUKOPUCTaHHS y 1995 porti
CRM-niporpamu, BiATOAI KIFOUOBUM 3aBIaHHSAM KepiB-
HukiB [T-miiapo3niiiB crana eekTUBHA Ta CKOHOMIYHA
opraHizamis ¥ miaTpuMKa Oi3Hecy 3 OOKy Cy4YacHHX
TexHoJorii» [4]. Vkpainceka HaykoBuis J[. B. 3a-
BaJIChKa 3iHCHHIIA TTHOOKE HAyKOBE OOTPYHTYBaHHS
KOHIICTITYIbHUX aCIEKTIB KIIEHTOOPIEHTOBAHOTO TIiJI-
XOIy 1y CBOIM Mpalli MiIKpecIuia BaXIUBICTh iHDOP-
MaIliifHOTO 3a0e3IeueHHs KITi€HTOOPIEHTOBAHOCTI: «iH-
(dopmalrliiiHi TEXHOJOTIT Ta JaHi HaJalTh MOXKIHUBICTb
KOMIIaHii 3MiHUTU O13HEC-MOEIH 3 METOK0 AUQEPEHITi-
IOBaHHS Ta 3a0€3MeUYeHHs CTiKOTo po3BUTKY Ha CBiTO-
BOMY PUHKY, a IIU(poBa TpaHChOpMAILlisi BHOCUTH 3MiHU
JI0 BU3HAYEHHS POJIi CIIOXKUBava, KaHAIIB Oro B3aeMo-
Iii 3 kommanisiMuy» [4, c. 98].

Came HOHATTS KIIIEHTOOPi€HTOBAHOCTI Mae Oara-
TO BU3HAYEHb, aJI€ 32 METOJOM «XMapH TETiB» MOXKHA
BHOKPEMHUTH HaWPO3MOBCIOPKEHIII HOTO CKJIAIO0BI:
notpeba, MiSUTBHICTD, CIIOKHBA4Y, IMiHHICTh. Haykos-
i A. Koxi, b. fIBopcbki naHe MOHATTS PO3MIAIAIOTH
SIK «ISTBHICTh 3 BUBYCHHS IMOTOYHUX Ta MaHOyTHIX
moTpe0 KIIIEHTIB Ta YWHHUWKIB, IO BIUIMBAaIOTH Ha
Hux» [11]; P. lemmanne, JIx. @apini, ®. Beberep, sk
«YaCTHHY KOPIIOPaTHBHOI KyJIBTYpH, Habip mepexo-
HaHb, 1[0 CTABUTh IHTEPECH KIIIEHTA HA MEpIle Micle
nepen iHTepecaMHu MEHEDKepiB, aKIiOHEpiB Ta mpa-
uiBaukKiB» [12]; dx. Hapep, C. Cneiitep — sK: «po-
3yMiHHS LIJIbOBUX MOKYIIIB, 330BOJIECHHA iX MOTpEO,
MOBHE PO3YMIHHS iX JIAHIIO)KKA CTBOPEHHS IIHHOCTI
Ta PO3BUTKY OCTAHHBOI y MaWOyTHbOMY, PO3YMiHHS
noTped K BIACHHUX KIIIE€HTIB, TaK 1 YCiX WIEHIB pO3-
nogiinpdoro karamy» [13], XK.-K. Jlam6in, P. Yymmi-
ta3, I. HIy#dmiHr — K «3yCHiIs KOMIIaHii 3 BUBYEHHS
nmoTped CIOKHUBAYiB, CTBOPEHHS I[IHHOCTI JJIsi HUX Ta
PO3BHUTKY HAaBUYOK IependadaT HOBi KyMiBeIbHI MPo-
Onemu. Y 1IbOMY BUITAJIKy TOBap abo MOCIyTra po3riis-
JA€THCS 3 TOYKHU 30PY TOTO, ISl KOTO BiH MPU3HAYCHAN
1 BU3HAYAETHLCS SIK BUPIMICHHS MEBHOT mpobiemmy [14],
b. baptii, C. T'omiOyui, P. MaHH — «HasiBHICTb BCEIPO-
HUKaro4ol KyiabTypu (¢pimocodii, miHHOCTEH Ta TpH-

MyILIeHb) OpraHi3amii Ta mocTiifHui i pO3BHUTOK, sKa
CIpSMOBaHA Ha MIATPUMKY Ta 3a0e3reueHHs e(h)eKTHB-
HOTO HaJaHHS MOCIYT Ta MPAKTHK, OPI€HTOBAaHHUX Ha
KIIIEHTA y IOBIOCTPOKOBIH mepcrekTuBi» [15].

CaM crHoXMBYMH PHHOK YKpaiHM HHUHI XapakTe-
PHU3YETHCS TOBITBPHUM BiTHOBJICHHSM, SKE BCE IIE
CYIIPOBODKYETBCS CYyM’SITTSIM Ta XaOCOM COLIiaIbHO-
€KOHOMIYHHX, MOJITUYHUX, AeMorpadiuHuX MmpoueciB
y kpaiHi. BiH xapakrepusyeTbcs BUCOKOIO iH(IIsMLI€LO,
a BiATaK BUMYLICHUMHU KPOKaMH IO Pi3KOTO MiTHATTS
3apo0iTHOI IIaTH MpaIliBHUKaM-O0I0’KETHUKaM Bpas-
JMUBUX Taixy3ei ekoHoMmikd. lle HeonIMiHHO mpu3Bene
JI0 3pOCTaHHS IiH HaWOmmwkuumM dacoMm. [IpuposHo,
0 YKpaiHIll B yMOBax BiifHHM 30cepe/keHi Ha 6a30BUX
norpedax, pe3ysbTaTH ONMHUTYBaHHS MOKa3ylOTh CYMHI
JaHi, K OT 3pOCTaHHS HYXIU (HECTaTKy), IO B LLJIO-
My MpPHU3BOAMTH A0 MOPYIICHHS PUHKOBOI piBHOBAaru
YHACJ1JIOK MMaJiHHA TONUTY. Y TOH ke yac Ha BigHOC-
HY CTIHKICTh BHYTPILIIHHOIO PHUHKY BKa3y€ MO3UTHBHA
JUHaMika 000poTy po3ApiOHOI TOPriBli, OHIAMH TOP-
rieii, nu¢ppoBux oOMiHiB Tomo. Ha mpesenukuii xais,
MDXKHApOAHA JOTIOMOTa K KIIOUOBHH (DaKTOp BIIHBY
Ha CIIO)KMBYMI PUHOK, HE 37aTHA y MOBHIH Mipi mepe-
KPHUTH FOJIOBHHI HEBU3HAYCHUN opc-MakopHUH (ak-
TOp — BIUIMB BiliHH.

Bapro BpaxoByBaru i Te, 0 HOpMa MPUOYTKY ITiJ-
MIPUEMCTB, SIKi BUPOOIISIOTH CITOKHBYi TOBAPH MIPHU 3pOC-
Talo4viif 4acTIi PUHKY € HUXKYOI0 32 HOpPMY HPUOYTKY
HiAIPUEMCTB, AKi BUPOOJISIOTH TOBapU INPOMHCIOBO-
r0O CIOXXMBaHHSA, 33 TUX CaMHMX YMOB IPONOPLiHHOCTI/
3pOCTaHHS PUHKY.

3a naanmu Jlep>kaBHUMU CITyXOHU CTaTHCTHKH YKpa-
THM 1HIIEKC CIOXKHMBYMX TOBAPIB TPUBAJIOTO BUKOPHC-
TaHHA y >k0BTHI 2025 poky cranoBuB 105,3 %, iHnexc
CIOKHUBYMX TOBApiB KOPOTKOCTPOKOBOTO BHUKOPHCTAH-
HA — 96,9 %.

TonoBHUIT iHAWKATOP IHQIAIT — IHIEKC CITOKUBYUX
L[iH JeSKUX TOBapiB Ta MOCIYT 3a Mepiof 3 CiuHs IO Be-
pecenb 2025 p. (ycepeaHeHi AaHi 3a JIeB’SITh MiCALIB)
B LIJIOMY Ha MPOXYKTU XapdyBaHHS Ta 0€3aJKOroyIbHI
Hanoi ctaHoBuB 100,82%. 3pocranns BiaOynocs 3a Ta-
KHMH TOBapamH, siIKk M’sico, puba, XJi0, MOJIOKO, OJis,
(GpPYKTH, TIOTIOHOBI BHPOOH, OJIST, B3YTTS; TAKUMH TIO-
ciryramu, Sk (akTHYHA TUIaTa 3a KUTI0 (OpeHIa KHT-
Ja), yTPUMaHHS Ta PEMOHT JKHUTIIA, TIOCITYTH 3 YIIPaBIIiH-
Hs 0araToKBapTHPHUME OyJHHKaMH, BOIONOCTaYaHHS
1 KaHamizamis, ¢apMaleBTHYHA TPOMYKIIs, MEIHYHI
TOBapu Ta oOnajgHaHHA, amMOylaTOpHI MOCIYTH, TPaH-
CIOPTHI NOCTYTH 3aJli3HUYHOTO 1 aBTOOPOKHBOTO I1a-
CaXUPCHKOTO TPAHCIIOPTY, MOCIYTH 3B’S3KY, BCIX BH-
JIiB OCBITH (BUINA, CEPEAHS, OMIKIJIbHA Ta IIOYATKOBA),
MOCITYTH pecTopaHiB Ta roremiB. CrioxuBua iHQIAIISL
JIEII0 CTPUMYEThCS 3aBISKA JCpKaBHIM TapudHIN 10-
T (MpuMipoM, 30epeKeHHsT MOPaTOPi0 Ha IIiIBH-
IICHHS ACIKHX KOMYHATBHUX TapudiB 1 T.IL.).
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OCHOBHI HampsMH CTaTHCTUYHUX JIOCHI/DKEHb Ta
PO3paxyHKIB MOA0 CTaHy Ta TCHICHIIIA PO3BUTKY CITO-
KUBYOTO PUHKY:

— 00CATH TIPONIaXKy CIIOKUBUUX TOBApIB HACEIICHHIO
3a yciMa KaHaJlaMu peai3ariil;

— 000pOT po31piOHOT TOPTIBIIi;

— 000pOT pPECTOPAHHOTO TOCIIOAAPCTBA.

xepenamu cTaTHCTHYHOI iH(OpMaIii mpo odcsr
MpOAaXy CHOXHMBYMX TOBapiB cy0’€KTaMu TocCHojaa-
PIOBaHHS — IOPUAUYHUMH OCO0aMHM, AKi 3M1MCHIOIOTH
JiSUTBHICTh 3 po3ApiOHOI TOPriBIi Ta PECTOPaHHOTO
TOCIIOJApPCTBA, € JePXKaBHI CTATUCTUYHI CIIOCTEPEHKEH-
HSl, SIKi IPOBOJSATHCSA B YCTAHOBJICHOMY HOPSIKY Bif-
MOBITHO 10 CTaTHCTHYHOI MeTonoiorii. Obmik obcary
HPOIaXy CIOXKHBYMX TOBapiB CyO €KTaMH TOCHOAA-
PIOBaHHS — IOPWIWYHHMH OCOOaMH MPOBOIUTHCS Op-
raHaM# JEP)KaBHOI CTAaTHCTHKH 3 BUKOPUCTAHHSIM He-
CyLiIBHOTO BHOIpKOBOTO (. No 1-Topr) Ta CyIijIbHOTO
(d. Ne 3-topr) metoniB cioctepexenHs [16].

YCBiZIOMIICHHST KOHIIETIIIIT MapKETHHTY Ha MPOTHUBAry
KOHIIETIIIT 30yTy, pO3MIsiIae MOTPeOr CIOKUBAYIB SK TO-
JIOBHUH 00’ €KT, KOMIDIEKCHI 3yCHIIISI MAPKETHHTY — SIK 3a-
cOOM TOCATHEHHS IIJICH, a OTpUMaHHS TPUOYTKY 3a paxy-
HOK 3aJIOBOJICHHS ITOTPeO CIIOKMUBAYa — SIK KiHIIEBY METY.
Haromicte, koHLenis 30yTY, IKOIO YacTO KePYIOThCA, 3a-
XOIaMH KOMEPIIIHHUX 3YCHIIb Ta CTHMYIIOBAHHS IIPOIa-
Ky MalOTh 32 METy OTPHUMAHHS MPHOYTKY MEPEBAKHO 32
PaxyHOK 3pOCTaHHs 00csriB npogaxy. OcoOnuBe Micre
CJIiJI BiTHECTH KOHIIEMIIii Cy4acHOTO COIiajbHO-€TUYHOTO
MapKETHUHTY, B OCHOBI SIKOi 3HAXONUTHCS OallaHCYBaHHS
BOZIHOUAC 1 TPUOYTKY MiAPHEMCTBA, 1 MOTped KOPUCTY-
BauiB Ta KIIE€HTIB, 1 33/I0BOJICHHS IHTEPECIB CYCIIiILCTBA
B IIiJIoMy. Bce GinbIne 3HAYyIINMU CTafOTh TaKi MPUHITH-
M1 MApKETHHTY, SIK OPIEHTOBAHICTh Ha CTIOKUBAYa, JIEMO-
KpaTH4YHICTh, HAYKOBICTh, TEXHOJIOTIYHICTb.

JocnmipkeHHs MiaboBO1 ayauTopii 3acobamu  iH-
(hopmarriifHOro 3a0e3MedYeHHsT TO3BOJIUTH TEPEHTH 10
CTpaTeryBaHHA 1 IJIaHyBaHHS OI3HECIB Ha CITOKUBUOMY
puHKy Oinbmie yrneBHeHO. OCHOBHI IHCTPYMEHTH, IO
MOCIYTOBYIOTH TAKHM JIOCIiDKEHHSIM, TIOYNHAIOYH 3 TaK
3BaHUX €pu MepcoHidikamii Ta HUHIIIHBOTO CTONITTS
MapKeTUHTY, € (OKyc-TpylH, crocrepexenHs (odcre-
YKEHHS YMOB JKUTTSI JOMOTOCIIOAAPCTB, CYLJIbH1, BUOIp-
KOBi, OIHOPA30Bi CHOCTEPEHKEHHs, NMEPENUCH), aJMiHi-
CTpaTUBHI JlaHi, EKCIIEPUMEHTH, IMMHOHHHI iHTEpPB IO,
BHUKOPUCTAHHS TakuXx miargopm, sik Kickstarter, Product
Hunt Tomo six iHCTpyMeHTY Bajtiartii.

Ha gyeTBepToMy polli BiiiHH CIIOXKHBaYi (KJTIEHTH Ta
KOPHUCTYBaYi) Bce OUIbIIE MPUAUISIOTH YBark BapTOCTI
TOBapiB, a He OpeHIaM. 3a TaHUMH CIIOCTEPEKCHHS,
MPOBEJICHOTO 32 YHIKALHOI TEXHOJIOTIE0 MPOBECH-
s pociimkens Gradus Research Plus, BcranosieHo,
0 YacTKa 0ci0, AKi 3BEpPTar0Th OCOOJUBY yBary Ha
OpeH He CYTTEBO, aje ckopotuiacs 3 54% y 2022 p.
10 50% y 2025 p. Ilutoma Bara OnuTyBaHUX, SKi BBa-
JKaloTh, 110 OpeHJ] He Mae 3HavyeHHdA, 3pocia 3 33%
y 2022 p. 10 44% y 2025 p. Croroani cocrepiraetscs
MakcuMajbHa akTuBalis Promotion (Pexiama, mpocy-
BaHHs) SIK OJTHOTO 3 €JIEMEHTIB MapKeTHHI-MIKCy, ajie
iHmuit enemeHT Price (LliHa) 3aiumaeTbest BUpillaib-
HUM AJ151 yKpainiiB. CydacHUM MapKeTHHT Ji€ y CKIal-
HUX YMOBaX, CTBOPEHHX E€KOHOMIKOIO MiJ Yac BilHH,
10 HE MOXKE HE IMO3HAYUTHCS Ha YCiX COIiaIbHO-EKO-
HOMIYHUX TIporiecax. Brimrae Toit dakt, o ykpaincbki
CIIOXKWBadi Bce Oinblne i Oinblie BiJNalOTh MepeBary
BITYM3HSAHUM OpeHgaMm (JacTka Takux 3pocia 3 69%
y 2022 p. no 74% y 2025 p.). 3pocrae yacTka HOBaTO-
piB Ta paHHIX MOCIIJOBHHUKIB, IKHM JIO BIIOAOOH HOBI
He3Haiomi OpeHau (BigmoBiaHo 3 34% mo 39%). Pe-
3yJBTATH JIOCIiPKEHHS Jaf0Th ITiICTABH 3BEPHYTH yBa-
Ty MapKETOJIOTiB Ha MIOKAa3HUK 3POCTaHHS CIIOHTaHHUX
MTOKYTIOK, sikuil Bupic 3 15% no 21%. Haiibinbmie Bu-
TpaTu 3pOCiH HA MPOAYKTH XapuyyBaHHS, KOMYHAJIbHI
MOCIYTH W JIIKH, 3 ACSIKHUM BiJpHBOM — Ha TPAHCIIOPT
1 MeauuHi nocuyru [17].

BucHoBKkH. Y3araiabHeH1 BUCHOBKHY 3 JAHOI'O JOCII-
JUKCHHSI OKPECITIOIOTh HAMPSIMH MOJAIBIIOTO PO3BUTKY
BUBUCHHS IHUTaHb KII€HTOOPI€HTOBAHOCTI IiIIpHEM-
HUIIBKOI TiSUTEHOCTI Ha CIIOXKMBYOMY PUHKY Y BOCHHUH
Ta TIOCTBOEHHUH mepioan. [IpoBeneHunit aHami3 3acBija-
YHB MOBUTGHE BiJHOBICHHS CIIOKHBYOTO PUHKY YKpai-
HH, CYIPOBODKYBAaHE CyM’ SITTSIM Ta Xa0COM COIiaJIbHO-
E€KOHOMIYHUX, TIOJITHYHHX, JeMorpadiyHuX MpOoIeCiB
y KpaiHi. PHHOK XapakTepu3y€eThcs BUCOKOIO 1HIISII-
€10, 30CEPEDKCHHSAM YKpaiHIB Ha 0a30BHX moTpedax
VHACNIJJOK 3pOCTaHHS HECTATKY, IO B ILIIOMY TPU3BO-
IUTH IO TOPYIICHHS PUHKOBOI PIBHOBArd YHACIiIOK
HaiHHS TOTHTY. Y TOH JKe 9ac CHOCTEePIraeThes MO3HU-
THUBHA JMHaMiKa 000pOTy pOo3ApiOHOT TOPTiBIIi, OHIAWH
Topriii i nuppoBux ooMiHiB. Ha xanp, MibkHapoaHa
JIOTIOMOTa SIK KJIFOYOBHH (JaKTOP BIUIMBY HA CIIOKHBUMN
PHHOK, HE 37aTHA Yy MOBHIM Mipi «IIEPEeKPUTH» OCHO-
BHUH HEBHU3HA4YCHUI (opCc-MaKOpHUH (akTop — BILUTUB
BIMHH.
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