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®OPMYBAHHSA MOJAEJII ONIHKU EOEKTUBHOCTI BPEH/AIB HIAIIPUEMCTB
HA PUHKY TOBAPIB IIBUJKOI'O OBIT'Y

DIRECTIONS FOR BUILDING PROFITABLE BRANDS IN THE FAST-MOVING
CONSUMER GOODS MARKET

Cmamms npucesuena meopemuxo-memoousHoMy OOIPYHIYBAHHIO HANPAMIE (OPMYBAHHS NPUOYmMKosux 6peHdie nionpu-
EMCMEG HA PUHKY MOBADIB WEUOK020 00i2y. AKMYaNbHICIb 00CTIONCEHHA 3YMOBIEHA MPAHCHOPMAYIEID CRONCUBYUX npehepet-
Yitl, NOCUNEHHAM KOHKYDEHMHO20 MUCKY Ma HeOOXIOHICHIO CUCMEMH020 Ni0X0dy 00 MOHemu3ayii OpeHO-Kanimany 6 yMoeax
yugposizayii exonomiku. Memoio cmammi € po3pobienHs Komniexcy mooeneil oyinKu Openois, OpeaHizayiliHo-eKOHOMIYHO20
Mexauizmy Ynpasninua OpeHo-nopmeenem ma iHmezpaibHo2o iHoexcy epexmusrocmi opendig ona cekmopy FMCG. Memo-
0010214HO10 OCHOBOIO OOCTIOJICEHHS CNY2YBANU MEMOOU DALAMOKPUMEDPIANbHO20 AHANI3Y, eKOHOMEMPUUHO20 MOOETI0BAHHS, d
maxooic cuchmeMHuil nioxio 00 opmyeanHs ynpasiiHCbKUX MeXaHizmie. Y cmammi 3anponoHo8ano Qopmanizoeany mMooenn iH-
mezpanbHoi oyinKu OPeHAy, Wo 8PAX08YE NOKAZHUKU OOIZHAHOCMI, NTOSIbHOCI, CHPULIHAMOTL IKOCIE MA 30AMHOCMI 2eHepysamu
YiHO8Y npemiio.

Karouosi cioBa: npubymrosicms bpenoy, Opero-kaniman, YiHo8a npemis, MapiCuHATbHULL RPUOYmMoK, iHOeKc cunu OpeHoy, PUHOK
moeapie weuoKko2o 00iey, epekmugHicms OPeHO-MeHeONCMeHMmY.

The article provides a theoretical and methodological substantiation of directions for building profitable brands in the
fast-moving consumer goods market. The relevance of the study is determined by the transformation of consumer preferences,
increased competitive pressure, and the need for a systematic approach to brand equity monetization in the context of
economic digitalization. The purpose of the article is to develop a set of brand valuation models, an organizational and
economic mechanism for brand portfolio management, and an integral brand effectiveness index for the FMCG sector. The
methodological basis of the study includes multi-criteria analysis methods, econometric modeling, and a systematic approach
to forming management mechanisms. The article proposes a formalized model of integral brand assessment that considers
indicators of awareness, loyalty, perceived quality, and the ability to generate price premiums. An econometric model of
brand contribution to the enterprise’s marginal profit with interpretation of regression coefficients has been developed. The
organizational and economic mechanism for building profitable brands has been substantiated, encompassing portfolio
management framework, brand asset budgeting, key performance indicator system, pricing instruments, communication
policy, distribution, and innovation development tools. An integral brand effectiveness index with differentiation between
short-term and long-term effects has been proposed. The scientific novelty lies in the systematic integration of financially-
oriented and consumer-oriented approaches to brand valuation in the context of achieving target profitability indicators.
In addition, the practical significance of the study is manifested in the adaptability of the proposed models and tools to
managerial decision-making within FMCG enterprises operating under conditions of high market volatility. The developed
integral brand effectiveness index can be applied as an analytical instrument for comparing brands within a portfolio,
identifying value drivers, and substantiating strategic priorities for resource allocation. The econometric assessment of
brand contribution to marginal profit enables managers to quantify the financial return on brand investments and to justify
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marketing and innovation expenditures based on measurable economic outcomes. The proposed organizational and economic
mechanism creates a coherent linkage between strategic brand management, operational marketing activities, and financial
performance, thereby enhancing the controllability of brand profitability and supporting sustainable competitive advantages
in both short-term market cycles and long-term brand capital accumulation.

Keywords: brand profitability, brand equity, price premium, marginal profit, brand strength index, fast-moving consumer

goods market, brand management effectiveness.

IMocTanoBka npoodsemu. CydacHH pUHOK TOBApiB
MIBUAKOTO OOITY XapaKTepH3YEThCS BHCOKUM piBHEM
HACHYCHOCTI, IHTCHCHUBHOIO KOHKYPCHIIE€I0 Ta CTPIiM-
KOI0 3MIHOIO CHOKMBUMX TNpedepeHmid. 3a JaHuMHU
rajy3eBUX IOCTiIKeHb, mobampHHi puHOK FMCG
y 2024 poui ouiHioBaBca Ha piBHI 12,93 TpuibiioHa
nonapiB CLA i3 mporHo30BaHUM LIOPIYHUM TEMIIOM
3pocrtanHs 5,4% no 2034 poky. B ymoBax 1iHOBOi BO-
JIATUIILHOCTI Ta 3pOCTAHHS ONEpAliiHUX BUTPAT Mij-
IIPUEMCTBA CTHKAIOThCA 3 HEOOXIMHICTIO MEpeocMHcC-
JICHHS CTpaTeTidHUX MiAXOMiB A0 (OpMyBaHHS Ta
yIpaBJiHHSA OpeHJaMH SIK KIFOYOBUMH HEMaTepiaabHU-
MU akTuBamu [1].

[Ipobnemaruka MOCITIKCHHST TOJSATAE Yy CyIep-
€UHOCTI MK BH3HAHHSAM CTPATETIYHOI BaXKJIMBOCTI
OpeniB ais 3a0e3MeueHHs JOBIOCTPOKOBOT MPHOYTKO-
BOCTI Ta HEIOCTATHLOIO PO3POOJICHICTIO METOAMYHOTO
THCTPYMEHTApIto IS KUTbKICHOTO OIIIHFOBaHHS iXHBOTO
BHECKY B (DIHAHCOBI pe3yJbTaTH MiANpHeMCTBa. Tpa-
JUIIAHI TIX0MU 10 OpeHI-MEHEIKMEHTY MePeBaXKHO
30CCPEIKYIOTECS HA CIIOKHMBYMX METPUKAX, TOMI SIK
(hiHAHCOBO-OPIEHTOBAHI MOJENI YacTo IrHOPYHOThH TO-
BEJIHKOBI JeTepMiHaHTH (GOpMyBaHHs OpeHI-KamiTamy.
OzHaueHa (ParMEHTapHICTh YHEMOXJIMBIIOE KOMII-
JIeKCHEe OOIPYHTYBAaHHS 1HBECTHLIN Y OpeHI-aKTUBHU Ta
ixHI0 e(heKTUBHY MOHeTH3allio [3].

VY xontekcti puHky FMCG ocobnuBoi roctpotu
HaOyBae mpobOieMa pO3MEXyBaHHS KOPOTKOCTPOKO-
BHX 1 IOBroCTpOKOBHUX e¢ekTiB Openauury. Jlocii-
JOUKCHHS 3aCBiAYYIOTh, IO cepeaHbocTpokoBuid ROI
MapKEeTHHTOBUX 1HBECTHIIH MOXeE IEepEeBUILYBATH
KOPOTKOCTPOKOBUH OUIBII HiX YHIBidYi, MPOTE Tpaau-
ilHI aTpuOyIiiHI MOJeNi HECIIPOMOXKHI BiJICTCIKUTH
HakonuueHi edektn modynoBu OpeHmy. Lle 3ymoBiioe
HEOOX1THICTh PO3POOJICHHS 1HTETPOBAaHUX MOACICH
OIIIHIOBAHHS, [0 BPaXOBYIOTh 0araTOBUMIpHY MPHPO-
Iy OpeHa-e(eKTUBHOCTI.

Ha migcrasi copmynboBanoi npoOieMaTuky BU3HA-
YEeHO TaKi JOCIiAHULBKI MTUTaHHA: SKUM YHHOM (opma-
Ji3yBaTu iHTerpajgbHy OLIHKY OpEeHMIB 3 ypaXyBaHHAM
1XHBOT 3MATHOCTI TeHEPYBATH MPUOYTOK;

SIKi CKJIaJOBI Ma€ OXOIUTIOBaTH OpraHi3alliifHo-
CKOHOMIYHMH MeXaHi3M (opMyBaHHS NPUOYTKOBHX
OpeHiB;

sKa CUCTeMa TOKa3HHKIB 3a0e3MeYnTh 00’ €KTHBHE
OIIIHIOBaHHS €(EeKTUBHOCTI OpEeHIIB Ha PHHKY TO-
BapiB MIBUJIKOTO OOIry 3 pPO3MEXKYBaHHIM YaCOBHX
TOPH30HTIB.

AHai3 OCTaHHIX OCHiMKeHb Ta MyOJiKamiid.
AHai3 OCTaHHIX HOCHiKeHb Ta myOmikamiil. Teope-
TUYHI 3acaJd OLIHIOBaHHS OpeH[-KamiTaly 3aKiaje-
HO y yHmamentanbHux mpausgx D. Aaker (1991) [1],
SKUH BU3HAYMB OpPEH/-KAMITaJ SIK CYKYIHICTh aKTUBIB
1 3000B’s13aHb, MOB’S3aHUX 13 OPEHIOM, IO JONAIOTh
ab0 3MEHIIYIOTh LIHHICTh MPOXYKTY mis (ipMmu Ta ii
KITIEHTIB, & TAKOXX Y TIOAANBIINX EMITIPUYHUX PO3pO0-
Kax aBTopa OO0 BUMIpPIOBaHHS OpeHI-KamiTaay Ha
pi3HUX puHKax i ToBapHHX Kareropisx [2]. K. L. Keller
(1993) [14] 3anpornoHyBaB KOHIICIIIIIO CITOKHBYO-OPi-
enTtoBaHoro Openn-kamitany (Customer-Based Brand
Equity, CBBE), Bu3HauuBmm #oro sk audepeHiii-
HUN edeKT 3HaHb MPO OpPEeHI Ha CHOKHBYY PEAKIIIO
Ha MapKETUHIOBI 3aX0H; Y MeKaX Ii€l JOTiKH MOJEIhb
CBBE crpykrypoBaHa 32 40THpMa KIFOYOBUMH BHMIipa-
MU — 1IEHTUYHICTb OpeHy, 3HaYeHHs OpeHy, BIATYKH
Ha OpeHJl Ta pe3oHaHc Openay [14], a moganblia cuc-
TeMaTu3alis I1HCTPYMEHTAapil0 CTpareriyHoro OpeHj-
MEHEKMEHTY i BUMipIOBaHHS OpeH/I-KamiTaly po3rop-
HyTa B Oi7b1I Mi3HbOMY BUJaHHI [15]. CucremaTnynuit
1 KpUTUYHUH OIS MoJiesiel OpeHI-KamiTary Ha Macu-
Bi myOmikamiit 1990-2023 pokiB y3arajabHUB JOMiHY-
BaHHS YOTHUPHOX 0a30BHX BHMIpiB — 00i3HAHOCTI IIpO
Openz, acorianiit 3 OpeHI0M, JIOSIBHOCTI 10 OpeHIy Ta
CIPUHHSATOT SKOCTI — SK BIIHOCHO CTIMKHX 1HJIMKATOPIB
OpeHa-KamiTary B pi3HHX Tally3eBHX KOHTeKcTax [21].
BomHovyac ITOCHITHUKH KOHCTATyHOTh OOMEXEHICTh 1H-
Terparlii iHaHCOBUX MEPCIIEKTHB Y OIIIHIOBAHHS OpEHI-
KaIliTaxy Ta HaroJoIIyIOTh Ha HEOOXITHOCTI ITOETHAHHS
MEPUENTUBHUX 1 PIHAHCOBUX BUMIPIB 1 (OPMYBaHHS
ITICHOT KApTHHH.

®DiHaHCOBO-OPIEHTOBAHUN MiAXiA JO OI[IHIOBaH-
Hs OpeHIIB PO3BHHYTO Y METOMOJIOTIAX MPOBIAHUX
PEUTHUHIOBUX I1HCTUTYLIH 1 KOHCAJITHMHIOBHX Ipak-
TUK, 30kpeMa Brand Finance [4] Ta Interbrand [11].
Y 2025 poui Brand Finance moBimomiisie mpo €BOIO-
1ito iHaeKkcy cum 6pernay (Brand Strength Index, BSI)
Yyepe3 BKIIFOYCHHS METPHK, 3aCHOBAHUX Ha TOKa3HUKAX
00i3HaHOCTi/3HaHHA OpeHIy Ta IMOPIBHSIBHHUX OIiH-
Kax (yHKIiOHambHOI HaxiHOCTI ¥ emouiliHOi mpu-
BaOJIMBOCTI BITHOCHO KOHKYpeHTIB [4]. JocmimkeHHs
B3a€EMO3B’SI3Ky MIDK BapTiCTIO OpeHAy Ta BapTiCTIO
(hipMU 3aCBIIUYIOTH, 110 HEMaTepiaabHi AKTUBH, BKITIO-
a4l OpeHAH, MOXYTh (OPMYBAaTH 3HAUHY YaCTKY
PUHKOBOI BapTOCTI KOMITaHii, a OpeHI0Ba BapTICTh
CTaTUCTUYHO aCOIUIOETHCS 3 MOKAa3HHKAMH BapTOCTI
HiApUEMCTBA/(pipMHU B Pi3HUX BUOIpKaX Ta IOPHCIUK-
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migx [18; 17; 19]. OcobmuBocti popmyBaHHs OpeHII-
kamitanmy Ha puHKy FMCG Tta ¢QiHaHcoBi Hacmiaku
OpeHI-BapTOCTi JUIsl KOMITaHii, 30KpeMa B KOHTEKCTI
PHHKIB, 110 PO3BUBAIOTKLCS, BUCBITICHO B €MITIPUYHUX
poboTax Ha marepiam iHmiHcbkuXx FMCG-koMITaHi,
Ie ¢iHaHCcOBa BapTiCTh OpEeHAY JEMOHCTPYE OIHOYAC-
HUW BIUIMB Ha PUHKOBI Ta MPUOYTKOBICHI MOKAa3HHUKH,
a TaKOXK BUSBIIIIOTHCS BiKiIaneHi (J1arosi) e(hekTH pis-
HOT CHIPAMOBAHOCTI 3aJIE)KHO BiJl MOJIENI Ta TOPU3OHTY
ouintoBanHs [22]. CyuacHi tengenuii puaky FMCG
JOJIATKOBO OKPECITIOIOThCS aHANITHYHUMH 3BiTaMu,
ski (hiKCyIOTh TpeMmianizalio Ta CHeliali3aliio sK
JIpaiiBepyu Map)KUHAJIBHOCTI, IOCUJIEHHSI €-commerce
KaHaJliB 1 3pOCTaHHS MONMUTY Ha craii (sustainable)
npoayktu [20; 24; 23; 6; 3]. Kputuunwuii aHani3 mite-
paTypu 3acBiguye, IO MOMPH 3HAYHHA TEOPETHIHHUN
nopobok y cdhepi OpeHI-MEHEHKMEHTY, 3aTHIIAEThCS
HEJI0CTaTHLO PO3POOJICHOI0 MpobIeMaTHKa iHTeTparlii
CIIOXKUBYO-OPIEHTOBAHUX 1 (PIHAHCOBO-OPIEHTOBAHUX
IITXO/IB Y KOHTEKCTI TOCATHEHHS IIbOBHUX MOKa3HU-
KiB IpUOYTKOBOCTI. BifbIIicTh TOCTIKEHb CKOHIICH-
TPOBaHO Ha PO3BHHECHHX PHHKAX, TOMAI K Crenudika
PHHKIB, IO PO3BUBAIOTKLCS, MOTPeOye amanTallii icHy-
FOYHMX MOJIEJIEH.

MeTo10 CTATTi € TEOPETUKO-METOJUYHE OOIPYHTY-
BaHHS HampsMiB (QOpMyBaHHS NPUOYTKOBUX OpeHIIB
MiANPUEMCTB Ha PUHKY TOBapiB LIBUAKOTO 00iry depes
pO3pOOIEHHST KOMIUJIEKCY Mojelieil OLIHKH e(eKTHB-
HOCTI OpeH/IiB, OpraHi3aliiHO-eKOHOMIYHOTO MEXaHi3-
My YHOpaBIiHHS OpeHA-HopTdeneM Ta IHTETPaTbHOTO
iH/IeKCY e(pEeKTUBHOCTI.

1 JOCATHEHHS METH BU3HAUEHO TaKi 3aBJIaHHS:

1. CchopmynroBaTi MOHATIHHO-KaTeTOpiaIbHAN arma-
par JOCIHi/DKEHHS 3 OIepamioHaTi3aliel0  KIFOYOBUX
TIOHSTH;

2. Po3pobutu popmManizoBaHy MOJeIb iHTErpaIbHOT
OIIIHKK OPEHIIB 13 Opi€HTAIlIEI0 Ha TIPUOYTKOBICTD;

3. [ToOymyBaTn E€KOHOMETPUYHY MOIETh BHECKY
OpeHy B Map)KWHAIBHUN MPUOYTOK IMiIPUEMCTBA;

4. OOrpyHTyBaTH OpraHi3aliifHO-eKOHOMIYHUI Me-
XaHi3M (hopMyBaHHS NPUOYTKOBUX OpPEHIIB;

5. 3amponoHyBaTH CHUCTEMY TOKAa3HUKIB Ta iHTE-
rpajJbHUNA 1HJEKC €(QEeKTHBHOCTI OpEeHIIB Ha PHHKY
FMCQG.

Buxknan ocHoBHOro MatepiaJy. [leprr Hix mepeiTu
JI0 MOJIENTIOBAHHS, HEOO0X1IHO YITKO BU3HAYUTH KIIFOYOBI
NOHATTS Jociimkerns. [IpudyTkoBicTh OpeHay posy-
MIETBCS SIK 3aTHICTh OpEHIy TeHEpyBaTH JONATKOBHI
nprOyTOK MOHAX TOW, MO Mir Ou OyTH OTpUMaHMHK BilX
HEOPEHIOBAHOTO TPOAYKTY 3 aHAIOTIYHUMH (PYHKITIO-
HaJBHUMH XapakTepucTukamu. [IpuOyTkoBicTh OpeHIy
(hopMyeThCs Yepe3 MeXaHi3MH IIHOBOI MpeMii, ITiIBH-
MIEHOT JIOSUTEHOCTI CIIOKUBAYiB, 3HIKEHHS €TaCTUIHOC-
Ti IIONUTY 3a [IHOIO Ta 3MEHIIICHHS BUTPAT Ha 3aJTyYeH-
HS1 KJTI€HTIB.

Bpena-kanmitan (brand equity) BH3HAYA€TH-
csl SK CYyKYIIHICTh CHPHUIHATH, acowliamiii Ta To-
BEJIIHKOBUX pEakKIiliii CIIOXHBAYiB, IO CTBOPIOIOTH
mudepeHIiitHi eQeKT pearyBaHHS Ha MapKETHH-
TOBi 3axomu OpeHJy IMOpIBHAHO 3 HEOpPEHIOBaHUM
AHAJIOTOM;

HinoBa mpemis (price premium) siBJIIE COO0IO pi3-
HUII0 MK IIHOKO, SIKY CIIO)KHBadi TOTOBI CILIATUTH 3a
OpeHIOBaHMUI MPOIYKT, Ta MIHOW HEOPEHIOBAHOTO a00
caboOpengoBanoro ananora. L{iHoBa mpemist BUCTymae
KITIOUOBUM 1HAMKATOPOM MOHETH3alil OpeHI-KariTamy
Ta BigoOpaxkae OJaHy BapTiCThb, Ky OpeH]l CTBOPIOE
B OYax CIOXHBauiB. 3JaTHICTb yTPUMYBaTH LIHOBY
IpeMil0 B yMOBAaX I[IHOBOI KOHKYPEHIIil CBIAYUTH IIPO
cuiy OpeHJy Ta HWOTo PEe3UCTEHTHICTh JO0 PUHKOBHUX
KOJIMBaHb.

BHecox OpeHay B Map:KHHAJbHHMIL NPHOYTOK
(brand contribution to margin) BU3HaYa€ThCS K YacT-
Ka MapXKHHAJIBHOTO NPHOYTKY, IO aTpHOyTYyeTHCS
Oe3nocepenHb0 OpeHIy SIK HeMmarepiaJbHOMY aKTHBY.
Ie#t moka3HUK OOYMCITIOETHCS IIISIXOM BHOKPEMIICHHS
3 IHTETpaJbHUX HEMaTepialbHAX HAIXOMIKEHb YaCTKH,
3yMOBJICHOT caMe OpeH/I-KaIliTajaoM, a He IHIIMMHU (ak-
TOpaMu (TEXHOJNOTISIMH, MATEHTAMH, EKCKIIIO3WBHUMU
KOHTPAKTaMH).

Inpexc cuau 6penay (Brand Strength Index, BSI)
€ KOMIUIEKCHUM TOKa3HUKOM, L0 arperye MeTpUKHU
MapKeTUHTOBUX 1HBECTULIN, COPUUHATTS OpeHury
CHOXHUBauaMu Ta Oi3HEC-pe3yNbTaTiB y €JUHUH iH-
Jekc 3a mxanoro Bixg 0 xo 100. 3rigHo 3 METOLOJIOTI-
eto Brand Finance (2025), BSI Bkitouae ouinky o0i-
3HaHOCTI, (YHKIIOHAIBbHOI HaJIiIHHOCTI, eMoIiiHOo1
IpuBaOIMBOCTI Ta KOHKYPEHTHOTO IO3HMIIOHYBaHHS
openny [2].

Punox ToBapiB mBuakoro odiry (Fast-Moving
Consumer Goods, FMCG) oxorutroe kareropii mpomyk-
TiB 13 BUCOKOIO YaCTOTOFO IMMOKYIIKH, BiTHOCHO HH3BHKOIO
IIIHOYO 32 OJIMHHITIO Ta MIBUAKHM 000poTOM 3armaciB. J{o
FMCG TpaauimiiHO BiTHOCATh MPOIYKTH Xap4dyBaHHS
Ta Haroi, 3aC00M 0COOKMCTOT Tiri€HH, ITOOYTOBY XIMIiIO Ta
Oe3penenTypHi (hapMaleBTHYHI IpemapaTi. Xapakrep-
HuUMH o3HakamMu puHKy FMCG € MmacoBe BUpOOHHUIITBO,
HU3bKa MapXXHHAIBHICTD OJUHUII MPOMYKIii, KPUTHY-
Ha pojib JUCTpUOyLii Ta OpPEHAUHTY SK 1HCTPYMEHTIB
nudepeHIiiarii.

®opMmyBaHHS NpUOYTKOBUX OpeHAIB MOTpebye cuc-
TEMHOT0 MiIXOMy 10 iX OILIIHIOBAaHHS, 1110 1HTETPYE CIO-
JKUBY1 Ta (piHAHCOBI METPHUKH. 3apONIOHOBAaHA MOJENb
0a3yeThCs Ha KOHLENIT afUTUBHOI (DYHKIIiT KOPUCHOCTI
3 HOPMaJTi30BaHUMH IMOKa3HUKaMH Ta EKCTICPTHO BU3HA-
YEHUMH BaraMu.

Hexait orminka OpeHmy B BH3HAYAa€THCS BEKTOPOM
NOKa3HUKIB X=(X , X,,...,X,), ¢ KOKCH MOKa3HHUK X, Ha-
JICKUTD JI0 OJHI€T 3 YOTUPHOX TPYI: CIIOKHUBYI METPHUKU
(C), dinancori metpuxu (F), punkoBi metpuku (M) Ta
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METPHUKH pO3BUTKY (D). IHTerpanpHa oIlliHKa OpeHmy
00UHCITIOETRCS 32 POPMYJIOHO:

n
IBV =) w, x,
i=1
ne [BV — iHTerpajbHa OIL[iHKa BapToOCTi OpeHay
(Integrated Brand Value);
. " _1
W, — Bara i-ro IOKa3HUKa, IPHIOMY Zizlwi =1
X, — HOpPMaJli30BaHE 3HAYEHHs i-TO0 TOKa3HHKA 32
(hopMysI010 min-max HopMaizari:
min
_ XX
X = i i

i max min *
X - X

CrpykTypa MOKa3HUKIB Ta iXHI Bard BH3HAYAIOTHCS
TakuM 9rHOM. Jlo Tpynu cnoxkuBunx Metpuk (C) i3 cy-
MapHOI0 Baroto 0,35 BKIIFOYCHO: 0013HAHICTh PO OPCHT
(Brand Awareness, BA) 3 Baroro 0,10;

nosuTbHICTE 10 Openay (Brand Loyalty, BL) 3 Baroro
0,12;

cnpuitHaTy sikicTh (Perceived Quality, PQ) 3 Baroro
0,08;

acomiarii 3 Openmom (Brand Associations, BAs)
3 Baroto 0,05. [Jo rpynu ¢inancoBux metpuk (F) i3 cy-
MapHoto Baroto 0,40 BigHeceHo: HiHOBY mpeMito (Price
Premium, PP) 3 Baroto 0,15;

YacTKy Yy MapXuHanpHoMy npuOyTKy (Margin
Contribution, MC) 3 Baroto 0,15;

peHTabenbHicTh OpeHa-iaBectunii  (Brand ROI,
BROI) 3 Barow 0,10. I'pyna punkoBux metpuk (M) i3
cymapHoro Baroro 0,15 oxorutroe: yacTky puHky (Market
Share, MS) 3 Baroro 0,08;

Temn 3pocTanHs nponaxis (Sales Growth, SG) 3 Ba-
roto 0,07. I'pyna MeTpuk po3BHTKY (D) i3 cyMapHOIO
Baroro 0,10 BKITIOYa€: TOTEHINIAA PO3IIMPECHHS OpeHIy
(Extension Potential, £P) 3 Baroio 0,05;

igHOBaniiHicTh (Innovation Index, /1) 3 Baroro 0,05.

TakuMm 4rHOM, po3ropHyTa (GopMyla IHTErpaIBLHOI
OLIIHKH OpeHay HaOyBa€ BUITISAY:

IBV = 0,10-BA + 0,12-BL + 0,08-PQ + 0,05-BAs +
+0,15-PP + 0,15-MC + 0,10-BROI + 0,08-MS +
+0,07-SG + 0,05-EP + 0,05-11.

OyHKIiA 11T MoeTi POPMYITFOETBCS SIK MaKCHMIi3a-
IisT IHTETpabHOI OIIHKK OpeHIy 32 YMOBH OOMEXEHb
Ha OFO/KET MApPKETHHTOBHX 1HBECTHITIH:

max /BV(X) 3a ymoBu Z[ ;S B
j=1

ne I, — inBecTuii y j-i HanpsM OpEH-PO3BHUTKY;

B, .. —MakcuManbHUH OI0/KeT OpeH/I-IHBECTUIIIH.

AJBTEpHATUBHUM MiJXOJ0OM JI0 OLIHIOBaHHS OpeH-
IiB € EeKOHOMETPHUYHE MOJEIOBaHHsI, L0 J03BOJIAE
KIJIbKICHO OLIHUTH BHECOK OpeHJ-Kamitany y (iHaH-
COBI pe3ysbraTu mignpuemctsa. Crenudikaris 6a3oBoi

MOJI€ENl Ma€ BUIVIS;

In (MP) = B+ ,"BSI,+ p,-In (4DV)) +
+ByIn (DIST) + B, PP+ B MS, + ¢,

ne MP,— Map>XxuHanbHUN TPUOYTOK Y TEpiox f;

BSI, — innexc cunm OpeHny;

ADYV,— BuTpary Ha peKiamy Ta pOoCyBaHHS;

DIST, — noka3sHUK AUCTPUOYLIHOTO NOKPUTTS;

PP, — niHoBa mpeMis;

MS, — 4acTKa pUHKY;

€, — BUIIAJKOBA TOMIJIKA MOJEII.

Inrepmperania xoedimienTiB Moaeni € Takoro. Koe-
¢imienT P, BigoOpaXkae eNIaCTUYHICTh MAPXKHUHAIBHOTO
npulOyTKy 3a 1HIEKCOM CHIIN OpeHAy, TOOTO BiICOTKOBY
3MiHy Map>KHHAJIEHOTO MPHOYTKY IpH 3MiHi BSI Ha onu-
Huio. KoedimieHt P, € enacTuuHicTIO 33 peKIaMHUMHA
BUTpaTaMH Ta MOKa3ye BijJady BiJl IHBECTHIIH Y KOMY-
Hikarii. KoedimieHT B, neMoHCTpye BIIMB IIIHOBOT IIpe-
Mii Ha IPHOYTKOBICTH, IPU IIbOMY [TO3UTUBHE 3HAYCHHS
CBIJTYUTH MPO YCIIINTHY MOHETH3AI[II0 OPCH I-KaImiTay.

Jns BpaxyBaHHS AMHAMIYHHX e(eKTiB OpeHAuHTY
MOZIEIb PO3LINPIOETHCS BKIIOYEHHIM JIarOBUX 3MIHHUX:

K
In(ME) = 3, + Zﬁlk -BSI, , +
k=0

L
+Zﬂ2k 'ln(ADVt—k)-i-y'Zt +817
k=0
ne K ta L — makcumaiibpHi Jiarm i 3sMigaux BSI ta
ADYV BiamosigHo;
Z,— BEKTOp KOHTPOJIBHHUX 3MiHHUX.
3aranbHUNA JOBrOCTPOKOBHH edekT OpeHay Ha
MPUOYTKOBICTE  OOYHCITIOETHCS K CyMa JIarOBHX
Koe(]ilieHTIB:

K
LRy, = Z ﬁlk’
k=0

HocnipkeHHsT  3aCBiIYyIOTh, IO JOBIOCTPOKOBI
e(eKxTH OpeH-IHBECTHUIIIIl MOXYTh NEPEBUILyBaTH KO-
POTKOCTPOKOBI B 2,2 pa3u: CepenHii KOPOTKOCTPOKOBHI
ROI cranoButs £1,87 Ha £1 iHBecTHIIiH, TOMI 5K 13 ypa-
XyYBaHHSM HAKOIMMYCHHX €(EeKTiB IeH MOKa3HHUK 3pOC-
Tae mo £4,11 [5].

OpranizamiiiHo-eKOHOMIYHUH  MeXaHi3M  (opMmy-
BaHHS MPHOYTKOBUX OpPEHJIIB SABJISE COOOI0 CYKYITHICTh
B33a€MOIOB’SI3aHUX EIIEMEHTIB, IO 3a0e3MeuyroTh i-
JECTIPSIMOBAHUI BIUTMB HA TMPOIECH CTBOPEHHS, PO3-
BUTKY Ta MOHeTH3auii Opena-kamitany. LleHTpaibHuM
CIIEMEHTOM MEXaHi3My BHCTYIIA€ KOHTYD YIPaBIiHHS
noptdenem OpeH.iB, sKUU mependadae CTpaTeriuHy
CerMEHTAIlil0 OpeHMIB 3a KpUTEpiIMH MPHOYTKOBOCTI
Ta MOTEHIIaly 3pOCTaHHSI.

IMoptdens Opennis mianpuemcrsa FMCG mouins-
HO CTPYKTYpYBAaTH 3a yoTHpMa KaTteropismu. Kareropis
(hmarmMaHCHKHUX OPEH[IB OXOTUIIOE OpPEHIH 3 BHCOKOKO
PUHKOBOIO YAaCTKOK Ta CTaOUIBHOI MNPUOYTKOBIiC-
TIO, O (GOpMYIOTH Apo TopTdhens Ta 3a0e3MeuyoTh
OCHOBHUI TpotoBuii motik. Kareropis Opennis 3poc-
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TaHHS BKJII0OYa€ OPEHIIM 3 BUCOKHUM TOTEHI[IaJIOM, 1110
MOTpeOyIOTh 1HBECTHUIIH i HapOIIyBaHHS YacTKH
punky. Himesi OpeHan XapakTepH3yHOTbCS OOMexe-
HAM pPUHKOBHM OXOIUICHHSIM, IMPOTE BHCOKOIO Map-
JKUHAIBHICTIO y CHEIU(pIYHUX cerMeHTaX. bpeHmn
JUTSI parioHami3alii moTpeOytoTh MPUHHATTS pillleHHS
[IO/I0 PETO3UI[IOHYBAHHS, MPOAAXY ab0 MOCTYIIOBOIO
BHBEJCHHS 3 TOPTQEIs.

VYopaBiaiHChbKI pPIIEHHS IIOJO KOXKHOI Kareropii
OpeH/liB (OPMYIOTHCSI HA OCHOBI MaTpUIli MPUOYTKO-
BiCTh-IIOTEHIIIAN, IO J03BOJSE ONTHUMI3yBaTU PO3IO-
JIT pecypceiB 3 ypaxyBaHHSIM CTPATEriuHUX MPIOPUTETIB
HiAPUEMCTBA.

Cuctema OIOKeTyBaHHSI OpCHI-aKTHBIB 0azyeThcs
Ha TIPUHIINI 1HBECTUI[IHHOTO MAXOMy 10 MAPKETHHIO-
BUX BUTpar. Ha BigMiHy BiJ TpamuIifHOTO CTIpUHHST-
TSI MAPKETHHIOBUX BUTPAT SIK MOTOYHHUX OMEPAIliiHUX
BHJIATKIB, 1HBECTHIIMHUI MiAXiJ mepembadae iX Tpak-
TYBaHHS SIK KalliTaJbHUX BKJIAJCHb y HeMaTepiaabHHUN
AKTHB 13 OYIKYBaHOIO BiJJIAYCIO IPOTATOM BH3HAYCHOTO
TOPHU30HTY.

Bromxer OpeHO-akTHBIB (QOPMYETBCS 332 METOAOM
iJHOBOT PEHTA0ETBHOCTI, 110 Mepeadayae BU3HAYCHHS
00CsTy HBECTHUIIIH BUXOISIYH 3 HITHOBOTO MOKA3HUKA
Brand ROI:

P ... — MP

_ target base
brand ~ >
BRO[ target
ne B,,,,,— OromKeT OpeHI-IHBeCTHILIH;
MP,,,., — NIBOBUI Map)KUHAIILHUI IPUOYTOK;
MP, ., — 6a30Buil MapKUHANBHUI IpuOyTOK 6€3 10-
JIATKOBUX OpEH/I-IHBECTHIIIH;
BROI,,,, LiIbOBA PEHTAOENBHICTh OpeH.-
IHBECTHLIIN.

Po3nonin 6romxeTy Midk HanpsIMaMu OpeH1-PO3BUTKY
3IIMCHIOETBCS 3 ypaxyBaHHAM CTafil JKUTTEBOTO IUKITY
OpeH/y, KOHKYPEHTHOI MO3HUII] Ta CTPaTeTiYHNX MiJeH.
Hns OpenniB Ha crazaii 3pOCTaHHS PEKOMEHIYETHCS
OlbIIa YacTKa 1HBECTHIIIH y MOOymTOBY 00i3HAHOCTI,
TOI SIK AJIs 3pUINX OpPEHIIIB IPIOPUTETHUMH € THBECTH-
ii y MATPUMKY JOSUTBHOCTI Ta 3aXHCT IIIHOBOT MpeMii.

Cucrema KPI anis ynipaBninHs puOyTKOBICTIO OpeH-
IIB CTPYKTYPY€ThCS 3a TpboMa piBHsAMH. CTpareriaauit
PIBEHb OXOILTIOE€ TIOKA3HHKH, IO BigOOpakaloTh BHE-
COK OpeHIy y 3arajbHy BapTiCTh MIANPHEMCTBA: YacT-
Ky OpeHI-KamiTajay y pUHKOBIH KamiTajiizauii, IpupicT
BapTOCT1 OpeHy, CHiBBiAHONIIEHHS OpeHI-KamiTaly A0
BUpPYYKH. TaKTHYHUN PiBEHb BKIIOYAE MOKa3HUKH OIle-
paniifHOi e(eKTUBHOCTI OpeHI-MeHemKMeHTy: Brand
RO, BapricTb 3amydeHHs KJIi€HTa Yepe3 OpeH, MoKas-
HUK YTPUMAaHHS KJI€HTIB, YACTKY MOBTOPHUX ITOKYTIOK.
Onepariiiauii piBeHb OXOILTIOE METPUKU MOTOYHOI [i-
STTLHOCTI: OXOTUICHHS LIJIHOBOI ayTUTOPii, 4aCTOTY KOH-
TaKTiB, KOHBEPCII0 PEKJIAMHUX KaMIaHif, iHIEKC CIIo-
5KMBYOI 3a10BOJIEHOCTI.

B3aemo3p’s30k Mix piBHAMU KPI 3abe3neuyerbcs
4yepe3 KacKaJayBaHHs LIeH: CTpaTerivHi MOKa3HUKH Jie-
KOMITO3YIOThCSI Ha TaKTHU4HI, 5IKi, CBOEI0 YEProko, KOH-
KPETU3YyIOThCS B ONepaliiHux merpukax [11].

IliHOyTBOpEHHSI Y KOHTEKCTi (hopMyBaHHS HPUOYT-
KOBUX OpeHJIiB 0a3yeThCsl Ha KOHIICI] I[IHHICHO-0pi-
€HTOBAHOTO pricing, 1o nepeadadyae BCTAHOBICHHS I[iH
Ha OCHOBI CIIPUUAHSATOI CIIOXXKHBAYaMHU LIHHOCTI OpeHTy.
3natHiCTh OpeHJy YTpUMYBaTd I[IHOBY MpPEMil0 BH-
3HAYAEThCS CHIIOK OpeHM-KamiTamy Ta e(eKTHBHIiC-
TIO KOMYHIKaIlil YHIKaJdbHOI I[IHHICHOT TPOTIO3HIIii.
MOHITOPHHT IIHOBOI €JaCTUYHOCTI TIOMUTY JO3BOIISE
ONTHMI3YBaTH PiBEHb IIHOBOT IIpeMii I MakCcUMi3arlil
MpUOyTKY.

KomyHikamiiiHa IOJITHKA CHPSIMOBYETbCS Ha TIO-
OyIOBYy Ta MIATPUMKY OpeHA-KamiTaly dYepe3 iHTe-
TrpOBaHI MapKeTWHIOBI KomyHikauii. B ymoBax mmd-
poBizaiii 0co0IMBOro 3HaueHHS HaOyBae OanaHC MiX
performance-mapketuaroMm Ta brand-building axtus-
HOCTAMH. JIOCHIIKEHHS CBim4YaTh, [0 KOMIIaHIi, SKi
MOEHYIOTh OpeH/IoBI Ta nepdopMaHc-KaMIaHii, 1ocs-
rarotb Ha 45% Bumoro ROI nopiBHAHO 3 1301b0BaHUM
3acTocyBaHHsIM Okpemux migxomiB (Google/WARC,
2024).

HuctpuOymiitna ctpareris mais FMCG-6pennuis
nependadae 3a0e3MEYCHHs] ONTUMAIbHOTO TIOKPHUT-
TS I[UTBOBUX KaHATIB 13 ypaxyBaHHSAM IO3HUIIOHY-
BaHHsA Openay. IlpemianpHi OpeHaMm TOTPEOYIOTH
CEJICKTUBHOT IUCTPHOYINi, TOMI SK MacoBi OpeHIu
OpIEHTYIOThCS Ha MAaKCHMaJbHE OXOIUIeHHS. Po3Bu-
TOK €-Commerce Ta OMHiIKaHaJIbHUX MOJIENIeH CTBOPIOE
HOBI MOXKJIMBOCTI JJIs Audpepenmianii ta nepconaniza-
uii Opena-gocsiny [4].

[HHOBaLiiHUK PO3BUTOK OpPEH/IIB OXOIUIIOE SIK MPO-
JIYKTOBi, TaK 1 KOMYyHiKaliiiHi iHHOBaii. Po3mmpenns
Openzis (brand extension) 103BoJIsiE KamiTalli3yBaTH Ha-
KOIIMUCHHUN OpeHA-KamiTan y HOBUX KaTeropisx, mporte
notpedye peTenbHOro aHaji3y BixnoBigHocTi (brand fit)
JUISL YHUKHEHHS PO3MUBAHHS OpeH/I-11eHTUIHOCTI.

VYrpasniHHA pU3HKaMu OpeHa-mopTdens mependa-
4ae iIeHTUdIKaIlIo, OIMIHKY Ta MITHUTAIII0 3arpo3 s
OpeH-KamiTay.

J1o KITIOUOBMX PHU3HKIB HaJleXKaTh: peNyTaIliitHi pH-
3HMKH, TIOB’A3aH1 3 HETaTUBHUM ITyOJIIYHUM PE30HAHCOM;

— KOHKYPEHTHI pU3HKH BTPATH IU(EpeHITialil;

— pU3WKHU KaHiOami3alii Mixx OpeHaMu moprdens;

— PH3HMKH PO3MHUBAHHS OpEHIy BHACTIJOK HEBJa-
JIMX PO3LIUPEHB.

Cucrema KOHTPOJIHTY OpeHA-AISUIBHOCTI BKIIIO-
yae perynspHuii mMonitopuHr KPI, anami3 BiaxuieHb
BiJl IUIAHOBHUX TMOKa3HUKIB Ta KOPHUTYIOYi 3aXOAH.
BnpoBamkeHHst 1amOopaiB peasibHOTO 4acy Ta Mpe-
WKTUBHOI aHAJIITHKW JO3BOJIAE OINEPaTHBHO pearysa-
TH Ha 3MiHM PHHKOBOTO CEPEJOBHINA Ta CIOXHBYMX
npedepentiii [3].
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OminioBaHHA €(EKTUBHOCTI OpeHAIB Ha pPHHKY
FMCG mnorpebye po3MexyBaHHS TIOHSATh pPE3yilb-
TaTHBHOCTI Ta €(QEKTHBHOCTI. Pe3ynpraruBHICTH
(effectiveness) BimoOpakae CTymiHb JOCATHEHHS ITi-
JLOBUX TOKAa3HHKIB OpeHmy, TOIi SK CePEKTHBHICTH
(efficiency) xapakTepu3ye CHIBBIIHOIICHHS JOCATHY-
THX PE3yNBTaTIB O BUTPAYCHUX PECYPCIB.

[oxa3HUKHU Pe3yABTATUBHOCTI OPEHIY OXOILTIOIOTH:
JOCSATHEHHS ITFOBOT YaCTKU PHHKY;

BUKOHAHHS IIaHY MPOJAXKIB 32 OpEHIOM;

JOCSTHEHHS LiIbOBOTO PIiBHSA O0O0I3HAHOCTI Ta
JIOSUTBHOCTI;

yTpUMaHHs 3allIaHOBaHOI IiHOBOi mpewmii. Ilokas-
HUKHU e(QeKTUBHOCTI BKmMo4atoTh: Brand ROI sk cmiB-
BITHOLIICHHSI NIPUPOCTY Map>KMHAJIBHOTO HPUOYTKY M0
OpeH/I-1IHBECTHIIIH;

BapTICTh MYHKTY YaCTKU PHHKY;

BapTICTh 3aIyYCHHS JIOSIIBHOTO CIIOKHBAYA,;

epexruBHicTh Menia-iHBectuiii (Cost per GRP,
CPM).

Crerudika FMCG-puHKy TonsTae y moeHanHi Ko-
POTKOCTPOKOBUX TPAHCAKIIHHUX €(EKTIiB Ta JTOBIOCTPO-
KOBHX e(eKTiB modynoBu OpeHmy. KopoTkocTpokoBuid
TOPH30HT (10 12 MiCSAIIB) OXOILTIOE €(EKTH, MO Oe3Imo-
CepPEeIHRO aTPUOYTYIOTHCSI MOTOYHUM MAPKETHHIOBUM
AKTMBHOCTSIM: IIPUPICT NMPOIAXIB Bl POMO-aKIIiif;

KOHBEPCisl peKJIaMHUX KaMIlaHil;

CE30HHI KOJHMBAaHHSA NOMUTY. JlOBFOCTPOKOBUH TO-
puzoHT (12+ MicsiiB) BKJIIOYaE HAaKOMUYEHI e(eKTu
OpeH-OyaiBHUIITBA!

— 3pocTaHHs ©0a30BOTO0  piBHA
MPOMO-TIATPUMKH;

— MIiJBUIICHHS IIIHOBOT MpeMif;

— 3HIDKCHHS YyTJIMBOCTI O KOHKYPEHTHHX JIiH.

Hocmimkenns Nielsen, kowiciiioBani Google, 3a-
CBiTUyIOTH, 0 50% Memia-eeKTiB peati3yroThCs mMpo-
TATOM 4 MiCSIIB, ToAl K pemTa 50% pPO3MOAUIAIOTHCS
Ha HactymHi 20 micsaniB (Google/WARC, 2024). Ile
MiAKPECITIOE BAXKIIUBICTD JOBIOCTPOKOBOI MEPCIICKTHBU
B OIIIHIOBaHHI €()eKTUBHOCTI OpEH/I-1HBECTHIIIH.

i1 KOMIUIEKCHOTO ~OILIHIOBaHHS €()eKTUBHOCTI
OpeH/1y 3arpOoITOHOBAHO IHTETPATLHUHN 1HJIEKC €(PEKTUB-
HocTi Openny (Integrated Brand Effectiveness Index,

npomaxis  0e3

IBEI), mo arperye moka3HHKH KOPOTKOCTPOKOBOI Ta
JIOBFOCTPOKOBOT €(heKTUBHOCTI:

IBEI = o.- STEI + (1-0)) LTEI,

ne STEI — iHOEKC KOPOTKOCTPOKOBOI €(eKTHBHOCTI
(Short-Term Effectiveness Index);
LTEI — 1iHIEKC JOBrOCTPOKOBOI
(Long-Term Effectiveness Index);
o — Koe(]ilieHT 3Ba)KyBaHHS (PEKOMEHIOBAHE 3Ha-
yenns 0,4-0,5 s FMCG).
[HIeKC KOPOTKOCTPOKOBOI €(heKTHBHOCTI OOUHUCIIIO-
€ThCs 32 (HOPMYIIOIO:

e(hexkTuBHOCTI

STE]:l- Sales
3 | Sales

R OI actual

plan R O[ target AWareneS Starget

actual actual

. Awareness 1100,

IaaeKc MOBrocTpokoBoi e(heKTHBHOCTI BU3HAYAETh-
csl SK:

LTEI = l . ABSI + APP +
4 ABS Y benchmark AP])benchmark
ALoyalty ABaseSales 100
AL Oy allybenchmark ABaS eS alesbenchmark

Jie A TIO3HaYa€e MPHUPICT BIAMOBIHOTO TOKAa3HHKA 32
Tepiox;
benchmark — ramyseBuii a60 iICTOpUYHHUNA OPIEHTHD.
Jls imocTpallii 3acTOCYBaHHS 3apPOIIOHOBAHOT MO-
JIeNTi HaBeJleHO Tpukian po3paxyHky IBEI nns Gpenny
KaTeropii MOJIOYHUX NPOAYyKTiB. BuxinHi gaHi Ta npu-
MyIIEHHS € JIEMOHCTPAIIHIUMH 1 HE B1I0OpaxaroTh pe-
aJIbHI MOKa3HUKHU KOHKPETHOTO MiAMPUEMCTBA.

sTEr =L .[1620 42 78,01 4502
3 (150,035 75,0

=é-(1,08+1,20+1,04)-100:110,67.

Po3paxyHoK iHAEKCY IOBrOCTPOKOBOT €()eKTHBHOCTI:

LTEI:l E_FE_‘_&.‘_Q 100 =
4 (4,0 2,0 25 3,5

:i~(1,25+1,25+1,20+1,14)-100:121,00.

Ta6mmis 1
Buxinni nauni nis pospaxynxy IBEI
Iloxa3sHuk IInanoBe 3HAYECHHSA DaKkTHYHE 3HAYCHHS Benchmark
O6car npoaxis, MIIH TPH 150,0 162,0 -
Brand ROI 3,5 42 —
O06i3HaHicTh, % 75,0 78,0 —
IMpupict BSI, nyHkTiB — 5,0 4,0
Ipupict ninosoi npemii, % — 2,5 2,0
IMpupict nosnbHOCTI, %0 — 3,0 2,5
IMpupict 6a30BuX NpoAaxis, % - 4,0 3,5

IDicepeno: [2;3]
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Tabmurs 2
InTepnperanis 3nauens IBEI
Jianazon IBEI Ouinka epekTHBHOCTI Pexomenpanii
<80 Huzpka Ilepernsiy cTparerii OpeHy, ONTUMI3allisl iHBECTULIN
80-100 3ajoBiIbHA ToukoBi OKpAIEHHs], IOCUIIEHHs CIa0KUX HaNpsiMiB
100-120 Bucoxka YTpuMaHHS N03ULIH, MacIITabyBaHHS YCHIIIHUX NPAKTHK
> 120 BigminHa BenumapkiHr [ iHIuX OpeHiB noprgens

IDicepeno: [8; 9]

Po3paxyHOK iHTErpaqbHOTO 1HJIEKCY €(PEKTUBHOCTI
openny (mipu 0=0,45):

IBEI=0,45-110,67 + 0,55-121,00 = 49,80 + 66,55 = 116,35.

Otpumanuii pesynasrar IBEI = 116,35 cBiguuTh
PO BHUCOKY €(PEeKTHBHICTH OpEHIY, IO MEPEBUIILYE
SK IUJIAHOBI MOKa3HWUKH, TaK 1 Tally3eBi Opi€HTHUPH.
Oco0nMMBO TMO3HTHBHOIO € JUHAMiKa JOBTOCTPO-
KOBHX METPHUK, IO BKa3y€ Ha YCIIIIHY CTpaTeriio
OpeHI-OyMiBHUIITBA.

VY3arajgpHEHHS Pe3yJbTarTiB AOCHTIIDKCHHS 32 KOXK-
HUM 3MICTOBHM OJIOKOM J03BOJISIE€ CPOPMYIIOBATH TaKi
BHCHOBKH.

Y dacTuHI MOJCIIOBaHHS OI[IHKA OpeHIB pO3po-
OneHo ABI B3a€MOAONOBHIOWYI Moxeni. bararoxpure-
pianpHa iHTErpajgbHa MoOAENb 3a0e3Medye KOMILIEKCHY
OLIIHKY OpeHny 3a 11 MOKa3HHKAMHU YOTHUPHOX TPy i3
BU3HAYEHUMH Baramu, 10 BiloOpaXkaloTh MPIOPUTET-
HicTh (iHaHCOBUX MeTpuk (40%) mms 3abe3medeHHs
opienTanii Ha MpuOyTKOBiCTh. EKOHOMETpHYIHA MOZIETH
JI03BOJISIE KUTBKICHO OIIIHUTH BHECOK OpeHI-KamiTay
B Map>XKHUHAIBHUM MPHOYTOK Ta BpaxyBaTH TUHAMIYHI
e(ekTH dvepe3 BKIIOYCHHS JIaroBUX 3MiHHHUX. OOWBI
MOJISJTI € OTepaIliOHaTi30BaHUMHU Ta TIPUIATHUMH IS
MPaKTHYHOTO 3aCTOCYBaHHS.

VY 4acTHHI OpraHi3aliifHO-eKOHOMIYHOTO MEXaHI3My
OOIPYHTOBAHO IJIICHY CUCTEMY YIPaBIiHHS MPHOYTKO-
BICTIO OpEHJIIB, 1[0 OXOILTIOE I1°SITh B3a€MOIIOB’ SI3aHUX
KOMIIOHEHTIB: KOHTYp YIpaBIiHHSA mopTdeneM i3 kare-
ropusaui€ero OpeHIiB 3a KPUTEPisIMHU MPUOYTKOBOCTI Ta
MOTEHIiaNy;

— cucTeMy OIOKeTyBaHHS Ha OCHOBI METOAY Ili-
JIbOBOT peHTa0EIbHOCTI;

— TpupiBHeBy cuctemy KPI;

— IHCTPYMEHTH YIpABIiHHS I[IHOYTBOPEHHSM, KO-
MYHIKaI[isIM{, TUCTPUOYILi€I0 Ta IHHOBALIISIMH;

— TiICHUCTEMY PH3HK-MCHEIKMEHTY Ta KOHTPOJIIHTY.

VY dacTuHI OLIHKH €(eKTUBHOCTI OpEHIIB 3ampo-
MOHOBaHO iHTerpanpHuii iHAekc IBEI, mo moemnye
KOPOTKOCTPOKOBY Ta JIOBTOCTPOKOBY II€PCICKTHBU
OIIIHIOBaHHS. [HIEKC 03BOJISE MOPIBHIOBATH €()EKTHB-
HICTh Pi3HUX OpeHaiB mopTdes, BiACTE)KYBaTH JIHMHA-
MiKy B 4Yaci Ta OeHUMAapKyBaTH pe3yNbTaTH BiTHOCHO
rajy3eBUX CTaHAapTiB. JIeMOHCTpalidiHUN MpUKIa
MiATBEPAMB MPAKTUYHY 3aCTOCOBHICTh 3aIIPOIIOHOBAHO-
ro iHCTpYMEHTapito.

[TopiBHSIHHS 3aMPONIOHOBAHUX MIAXOMAIB 13 HAsSBHU-
MH y JITepaTypi 3acBiIuye SIK IXHIO y3TO/DKEHICTh i3
3araJIbHOMPUHHATAMYU KOHIICTIIISIMU, TaK 1 eJIeMEHTH
HayKoBOI HOBM3HHU. barartokpurepianbHa MOJEb OILiH-
KH OpeHIly y3TOJDKYEThCS 3 KOHIIENITYya IbHUMH 3acajia-
mu mozeneir Aaker (1991) ta Keller (1993) y wactuHi
BpaxyBaHHS KIIOYOBHX BUMIpiB OpeHa-kamitamry: o0i-
3HAHOCTI, acoIliallii, CIPUIHHATOI AKOCTI Ta JIOSUITLHOCTI.
Bonnouac 3anporoHoBaHa MOJENH PO3MIMPIOE TPaAIH-
MIAHUA CTIOKUBYO-OPIEHTOBAHUH MiAXiJ MIJISAXOM 1HTe-
rpaiii piHaHCOBHX METPHK 13 JOMIHYIOYOIO Baroto, 1o
BIJINIOBIJIa€ CyYacHWM TEHJACHIISAM JIO OOIPYHTYBaHHS
MapKETHHTOBHX 1HBECTHIIIH (hiHAHCOBUMHM pe3yJibTara-
mu (Hanssens, 2024).

ExoHomeTpu4Ha MoIenb BHECKY OpeHay B mpuoOy-
TOK 0a3yeTbCss HA METOAOJIOTIYHHMX 3acanax Mopeiel
puHKOBOTrO Biaryky (market response models), nporte
azanToBaHa Ui crienudiku OpeHI-MEeHEIKMEHTY ue-
pe3 BkitoueHHs1 BSI sk kiito4oBoi He3anekHO1 3MiHHOI.
Ha BiaMiHy Bij TpamuuiiiHux moneneil arpuOyuii, 3a-
MPONOHOBAHUH MiAXiJ aKIEHTY€e yBary Ha JOBTOCTpPO-
KOBHX e(eKTax, 10 y3TOKYEThCS 3 BHCHOBKaMH JO-
cimimmkerHs Google/WARC (2024) oo HaKOMMAYSHUX
e(ekTiB OpeH/1-OyMiBHHUIITBA.

OpraHnizaniitHo-eKOHOMIYHUH MeXaHi3M iHTE-
rpy€ elleMeHTH NOopT(enbHOro MiaXomay 0 OpeH-
MEHEKMECHTY 3 CYYacHHMH KOHIEHIiSIMH MapKe-
THHTOBOI MmiI3BITHOCTI (marketing accountability).
Cucrema KPI nmoGynoBaHa 3 ypaxyBaHHSIM peKOMEH/a-
uiit Marketing Accountability Standards Board (MASB)
LI0/10 3B’A3yBaHHS MapKETUHTOBUX aKTUBHOCTEH 13 (i-
HAHCOBHMHU PE3yIIBTaTaMHU.

BucnoBku. IIpoBeneHe mOCHIIKEHHS I03BOJIAE
chopmMymroBaTu Taki BUCHOBKH. [lo-mepire, hopmyBaH-
HSl IpuOyTKOBUX OpEHMIB Ha PHUHKY TOBapiB IIBUJKO-
ro 00iry norpedye CHCTEMHOIO MiJXOAy, IO IHTErpye
CIIOKHUBUYO-OPI€HTOBAHI Ta (piHAHCOBO-OPi€HTOBAHI IEp-
CIIEKTHBY OIiHIOBaHHS OpeHn-kamitany. Po3poOiena
OaraTtokpuTepianbHa MOJAENb 3a0e3Meuye KOMIUIEKCHY
OIIiHKY OpeHy 3a 11 mokazHUKamu 3 akIeHTOM Ha (¢i-
HAHCOBHX METPHKaX, M0 CTaHOBIATH 40% iHTErpas-
HOIT OL[IHKH.

[To-mpyre, exKOHOMETpHUYHE MOIETIOBAHHSI BHE-
CcKy OpeHIy B Map)KHHaJBbHUH NPUOYTOK ITO3BOJISIE
KUTbKICHO  OOIpyHTyBaTH €(EKTHUBHICTH OpeHn-
IHBECTHUIIIH Ta BpaxyBaTH HaKONUYeH1 e(heKTH OpeH -
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OyniBHUIITBA. BpaxyBaHHS JTaroBHX 3MiHHHX € KpH-
tnaHo BaxiuBuM miusi FMCG-cektopy, ne n1o 50%
MeJia-eeKTiB peali3yroThCs MPOTAroM 4—24 MicsiiB
micias iIHBECTHULIA.

[To-Tpete,  opraHi3aliiiHO-eKOHOMIYHUH  Mexa-
HI3M (opMyBaHHA TPHOYTKOBUX OPEHIIB OXOILTIOE
B3a€MOIIOB’s13aH1 MiICUCTEMHU YIIPaBIiHHS MOpTQheeM,
oromkeryBanHs, KPI, omepaiiiiHoro ympapiaiHHS Ta
KOHTPONIHTY. EQEeKTUBHICTP MEXaHi3My 3aJeXKHUTh BiJl
Y3TOKEHOCTI OTO0 KOMITOHEHTIB Ta aJarnTallii 10 cre-
ur(iK1 KOHKPETHOTO MiJIpPUEMCTBA.

ITo-ueTBepTe, iHTErpa’dbHUI IHIEKC €(PEKTUBHOC-
Ti 6penny IBEI 3abesneuye 00’€KTHBHE OLIHIOBaHHS

pe3yabTaTiB  OpeHA-MEHEIKMEHTY 3 PO3MEXyBaH-
HSM KOPOTKOCTPOKOBOI Ta JOBTOCTPOKOBOI MeEpCIeK-
TUB. PexomennmoBaHuii Koe(iliEHT 3Ba)KyBaHHS ISt
FMCG cranoButre 0,4-0,5, mo BimoOpaxkae OayaHc
MDK OmnepamiiHOI0 e(eKTHBHICTIO Ta CTpaTeTridYHuM
OpeHI-OyIIBHUIITBOM.

OOMeXeHHS JOCIIKCHHS TIOB’s3aHi 3 TEOpeTHY-
HUM XapaKTepOM 3alpOTIOHOBAHWUX MOJICNICH Ta BUKO-
PUCTaHHSAM JEMOHCTPAIliMHUX NaHWX IS UTIOCTpAIlii
METOIMKH po3paxyHKy. EMmipnyna Bepubikariis mose-
Jeil moTpedye MOCTymy A0 NMEPBUHHUX JaHHUX ITiAMPH-
emctB FMCG-cekTopy, 110 CTaHOBUTb HAIPSM MOaITb-
IIAX JOCIIKEHb.
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