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MAPKETUHI'OBI IHCTPYMEHTH PO3BUTKY COIIAJIBHUX HNIANTPUEMCTB
B YMOBAX HEBU3HAYEHOCTI

MARKETING TOOLS FOR THE DEVELOPMENT OF SOCIAL ENTERPRISES
UNDER CONDITIONS OF UNCERTAINTY

Cmamms npucesvena opmyBants NPaKMuYHUX peKoMeHOayitl ooo 3acmoCy8aHHs MAPKEMUH208UX THCIPYMEHMIE Po3-
BUMKY COYIANbHUX NIONPUEMCIMS, WO CRpUAmMuUMe ix epekmueHomy QYHKYIOHY8aHHIO 8 YMOBAX HeausHaueHocmi. Y cmammi
npeocmasiieHo MapKemuneose cepedosuule coyianvroeo nionpuememea. Ha 6iominy 6io mpaouyitinux, coyianvui nionpuemyi
Manmos NPayo8amu He Juuie Hao MaKCUMI3ayiero c6020 NPUOYMKY, iM maxoxc ciio 0bamu npo coyianvHutl 6nIU8 i ni08UUeHHA
nozumusHoi penymayii 6pendy. Ax i mpaouyiunuil Oisnec, coyianbhe niONPUEMCMEO 3yCmpiuacmvcsi Ha PUHKY 3 KOHKYPEHMa-
M, KD MOXMCYMb MAmMy Kpawyi PUHKOSi NPOno3uyii, npu ybomy 80HU MAKOHC MONCYIb OYMU COYIiaTbHO OPIEHMOBAHUMY, AOO
He giOHOCUmUCs 00 Makux. Busnaueno euxnuku w000 mapkemuney coyianbHux niOnpuemMcms: HeoOHO3HAUHe CIMABIeHHs 00
Mapkemuney 3 00Ky coyianbHux NIONPUEMYIB, Wo NOB A3AHO 3 HEOOCMAMHIM POIYMIHHAM MAPKEMUH2Y Ma 1020 MPaKnysaHHAM
BUKTIOUHO 5K THCIPYMEHMY MAKCUMI3ayii npuOymxy; eiocymuicnv Yimko2o po3yMiHHs Yinb08oi ayoumopii, wo npuzeodums 00
HeBUSHAUEHOCT 8 PO3POOYT MAPKEMUHZOBUX NOBIOOMIEHb MA CIPAmeiil;, 00MeNCeHa KITbKICHb YCNIUHUX NPUKIA0i8 coyiany-
HUX NIONPUEMCNG, HA AKI MOJICHA OPIEHNYBAMUCH, WO HUNCYE MOMUBAYIIO A BNEBHEHICTb Y eqheKmUBHOCHE MAPKeMUH208UX
3YCUnb 01 coyianbHux nionpuemyis-nouamkisyis. Haeeoeni mapkemuneogi iHcmpymenmu 015 COYIANbHUX NIONPUEMCNS, [KI
00NOMONCY b BUSHAYUINU YLTLOBULL PUHOK T OPEHAYBaAMIL COYIATbHI YIHHOCII M MICi1O0.

Kuto4oBi ciioBa: coyianvre nionpuemnuymeo, Mapkemure coyianbHux nionpuemMcme, CoyianbHa Micis, OpeHOUHe coYianbHUX
RIONPUEMCING, COYIATLHUL 6NTUB.

The paper is devoted to the formation of practical recommendations for the usage of marketing tools for the development
of social enterprises, which will contribute to their effective functioning in the conditions of uncertainty. The article presents
the marketing environment of a social enterprise. The ecosystem of social entrepreneurship as a part of the modern business
environment includes key market players (suppliers, intermediaries, companies, competitors and customers). There is an exception
in comparing social and traditional enterprise: customers of goods or services produced by social enterprises are usually not
consumers or target customers of the corresponding products. In many cases, the decision maker is the party paying, such as
a government, foundation, or individual sponsor. In addition, the target audience of a social enterprise includes not only customers
as consumers of the product, but also beneficiaries (population groups to whom the mission of the social enterprise is directed). In
many cases, the beneficiary receives access to services for free or at reduced prices through the payer (client). This additional profile
of the client actually causes the need for additional research, because in the case of social entrepreneurship, the focus on marketing
strategy differs from traditional business in certain features. Unlike traditional entrepreneurs, social entrepreneurs should not
only work on maximizing their profits, they should also care about social impact and increasing positive brand reputation. Like
a traditional business, a social enterprise faces competitors in the market who may or may not have better market offerings and
may or may not be socially oriented. Challenges regarding the marketing of social enterprises have been identified: an ambiguous
attitude to marketing on the part of social entrepreneurs, which is associated with insufficient understanding of marketing and its
interpretation exclusively as a tool for profit maximization, lack of a clear understanding of the target audience, which leads to
uncertainty in the development of marketing messages and strategies, a limited number of successful examples of social enterprises
to refer to, which reduces motivation and confidence in the effectiveness of marketing efforts for aspiring social entrepreneurs.
Marketing tools for social enterprises are provided to help define the target market and brand social values and mission.

Keywords: social entrepreneurship, marketing of social enterprises, social mission, branding of social enterprises, social
impact.
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IMocTanoBka mpoodsemu. Koxxen Bun 6i3Hecy THIIO-
BO CKJIQJIAEThCS 3 KITFOYOBHX TI'PaBIIiB PHHKY: ITOCTAYalIb-
HUKIB, ITOCEPETHHKIB, KOMITaHiH, KOHKYPEHTIB 1 KIIIEHTIB.
ExocucTema coIiabHOTO MiNMIPUEMHHIITBA K YACTHHU
CydJacHoro Oi3Hec-cepe/loBHINA TaK CaMoO BKIFOYAE BHIIIC-
3a3HAYCHHUX YYAaCHHKIB PUHKY, 32 OJHUM BHHSATKOM — 3a-
MOBHHUKH TOBApiB Y TOCIYT, SIKi BUPOOJISOTH TaKi Mij-
MIPUEMCTBA, 3a3BUYall HE € CIIOKUBAYaMM UM ILTHOBUMH
KJIIEHTAMH BIIMOBIJIHUX TIPOAYKTIB. Y Oararb0ox BUMaJKax
0c00a, sika pUMae PillieHHs — 116 CTOPOHA, SIKa TIATHUTb,
HarpukiIaz, ypsa, pona ado okpemuii cioncop. Kpim toro,
JI0 ITbOBOI aylmUTOPii COLIabHOTO MiIPUEMCTBA Bij-
HOCATBCS HE JIMIIE KITIEHTH K CIIOKUBAUi MPOAYKTY, ajie
it 6erediriapu ab0 BUTOZOOTPUMYBadi — IPyIU HAaCEIEH-
HsI, Ha JIOTIOMOTY SIKMM CTIPSIMOBY€TBCS MiCisl COLIaIbHOTO
mignpueMctBa. benediriap y 6ararbox BUMaKax OTpUMYe
Yepe3 IUIaTHHUKA (KITi€HTa) TOCTYTI 10 TIOCTYT OC3KOIITOB-
HO a00 3a 3HWKEeHUMHU IiHamu. Llelt monarkoBuii podis
KITIEHTa BIIACHE 1 BUKIIMKAE MOTPeOy y IOAATKOBOMY JIO-
CITJKEHHI, OCKUJIBKH Y BHIIQJIKY COLIAIBLHOTO IiAIPHEM-
HUITBA ()OKYC Ha MapPKETUHIOBIM CTpaTerii BIIPi3HIETHCS
BiJl TPAJTULIIHOTO Oi3HECY IEBHUMH OCOOIMBOCTSIMHU.

[IpocyBarouu cBOI collianbHi MPOMO3HUIIT (IPOITYKTH
Ta MOCJIYTH) COLIAJTbHI MIAMPUEMII 3a3BUYail CTHKA-
FOTHCS 3 TAKUMH BUKIIHKAMHU:

* CTUMYJHU HOCEpEeIHUKIB a00 KIIEHTIB HE BiAINO-
BIJIafOTh COIiaJIbHIM Micii Ta/abo iHTEpecamM BHUTOJI0-
OTPUMYBaUiB;

* KIIIEHTH, SIKi TJIATATh, HE MOXYTh TOYHO OLIIHH-
TH SIKICTb HMPOJYKTIB 4N MOCIYT. BuUMipsTH coriansHy
[IHHICTH JTOBOJII CKJIQJIHO, TOMY SIK HACJIiJIOK, KJII€EHTaM
Opaxye aaexBaTHOI iH(popMmamii, 00 OWIHUTH SKICTH
MPOTO3UIIi BiJ comiambHOTrO mignpuemctsa. Corriaib-
Ha [IHHICTH HE BU3HAYAETHCS IIOIIUTOM CIIOKMBaya ado
HOTO BIJICYTHICTIO;

* coliajbHi Ojlara, CTBOpEHi COIiaIbHUMH ITiIPH-
€MCTBaMH, 4acTO MMEPEBUIYIOTh CIIOKUBYY BapTICTh.

Tak camo, SIK 1 B KJTACHYHUX MAPKETHHTOBUX CTPATETisX,
CTparterisi JJ1s COLiabHUX i IIPUEMCTB MTOBUHHA BKITFOYA-
TH CETMEHTAIIIFO 1[IJIbOBOT ayTUTOPIT: SIK BUTOJ00TPHMYBa-
YiB TaK 1 CIOKMBaYiB, OepyyH 10 yBaru CTaHAapTHI KpUTe-
pii (taxi sk reorpadiuna, nemorpadiyna, ncuxorpadivyaa
Ta TIOBEIHKOBAa CErMEHTallisl), @ TAKOXK 3arpOBaLKYIOUN
BNACHI KpuTepii, HAOUIBII peleBaHTHI MPOTYKTaM i To-
CITyram, sIKi COIlaJIbHI MiIPHEMCTBA IPOIOHYIOT.

AHani3 OCTaHHIX JocaiKeHb 1 myOsikamiii.
OcTaHHI HayKOBI JIOCTi/DKCHHS 3 MUTaHb MAPKETHHIO-
BOI JISTTBHOCTI COIIaJIbHUX MiAMPUEMCTB Ha BITUM3HS-
HOMY HayKOBOMY II0JIi HE € YHCIeHHUMHU. KoMIuiekcHe
JOCITIPKEHHSI OpraHi3alliiHiuX MeXaHi3MiB PO3BHTKY CO-
iaJIBHOTO MMiIITPUEMHHIITBA TPOBOAMIIOCS CBUHUYK A.
[1]. Pa3oM i3 THM aHali3y MapKETHHTOBHUX 1HCTPYMEH-
TIB y JISUTHOCTI COMIAJIBHUX IMiIPUEMCTB ITPUCBIYCHO
0oOMe)KeHe KOJIO BITUM3HSHUX HAyKOBUX Mpallb. ba3zoi
3acaau MOOYIOBH MapKETHHIOBOI CTpaTerii PO3BUTKY

COIIaTbHOTO MiIPUEMCTBA A0CTIKeHI SxknumoBoro H.,
Jlaymkiaum O. [2], Kuaszesoro T. [3]. Cepen 3akopioH-
HUX JIOCIIJKEHB 32 TAHOO NPOOJIEeMaTHKOO 3aCITyTOBY-
I0Th Ha yBary Ipaili, IPUCBSYCHI OIVISTY JIITEPATyPHHUX
JUKEpeN 3 TEeMH MapKeTHHTY COIiaJbHUX IiANPHEMCTB
[4-6]; nochimKeHHS OI0 PO MAPKETHHTY Y COIlialb-
HOMY TIANPHEMHUNTBI [7-8], a TakoX eMIipuYHe J0-
CJTIJDKCHHS, 1[0 JIOBOJAWTH €(DEeKTUBHICTh 1HHOBAIIHHOT
MPOYKTOBOT MOJIITUKHU COI[IAIbHUX MIANMPHEMCTB [9].

MeTtoro ctarTi € QopMyBaHHS MPAKTHYHHUX PEKO-
MEHJIAII{ 100 3aCTOCYBaHHS MApKETUHIOBUX IHCTPY-
MEHTIB PO3BUTKY COLIaJIbHUX MiNMPUEMCTB, IO CIIPH-
aTuMe 1X e(eKTUBHOMY (PYyHKI[IOHYBaHHIO B yMOBax
HEBU3HAYEHOCTI.

BukJian ocnoBHoro marepiany. CyyacHUN TOTISII
Ha MapKETUHT-MIKC BiJNIOBiJJa€ IPUHIMIIAM MapKETHH-
Ty COIiaJIbHOTO MiJIPUEMCTBA, Je (HOKYC 30CeperKy-
€THCSl HE JIMIIEC HA KOMEPIIHHUX MPOmaxax MPOIAYKTY
YW TIOCIYTH, @ i Ha COIiaJIbHIN IIIHHOCTI, 1110 CTBOPIO-
etbest. ColliaibHe MIMPUEMCTBO HAJAE TOCITYyTH Ta/
a00 TOBapH, SKi MPHHOCATH KOPUCTh CYCIIUIBCTBY, 311K~
CHIOIOYH CBiff BHECOK Y JOCSITHEHHS CTAJIOTO PO3BUTKY.
3 i€l MPUYMHU MOTEHIIHHI MIJbOBI CETMEHTH PHHKY
COIIAJIFHOTO MIAMPUEMCTBA 3a3BHYAll Iyke pi3HOMa-
HITHI, 1 Opi€HTAIlisl Ha KIHIEBOIO KOPHCTyBaya MOXKE
OyTH CKJIaJIHINIOK, HIK Y TPAIUIIIHHOMY Oi3HECH.

CouianpHe MiIIMPUEMHHIITBO, 32 BU3HaYeHHsIM Ha-
ropuoi H., € conianbaum (heHOMEeHOM, 1110, BUKOPHUCTO-
BYIOUH Oi3HEC-TIAXO0/AHU, CIIPUSE COLIaTbHUM 3MiHaM Ha
pIBHI IpOMAJU MUITXOM 3QJIyYCHHS IO B3a€MOJIi KITFO-
4oBUX NapTHepiB. ColianbHe MiANPHEMHUITBO MOXE
BIIMBATH HA OCOOMCTICTh, KOTpa HaJiIeHA HE JIHIIE
BXIIMBUMH E€KOHOMIKO-TICUXOJIOTIYHIMH XapaKTepuc-
THKaMH, a TaKO)K Ma€ PO3BHHYTE MOYYTTS OOOB’S3KY,
MIITHY TPOMaISTHCHKY TTO3HIIif0, MOPaJbHICTH [10].

CorrianbHe MiIPUEMHHIITBO CITIBBITHOCUTHCS 3 TIPO-
IecaMy peiHTerpailii BiIiChKOBOCITYKOOBIIIB, BeTEpaHIB
Ta wieHiB iX cimeid. Cdepa MisTBHOCTI COIIATLHOTO M-
MIPUEMHUIITBA BIMOBIJA€ MPHUHITUIIAM PEIHTETpaIlii: I'y-
MaHi3M; 1HJUBITyaTbHUH T1JIXiJ], TIPIOPUTETHICTD 1HTEP-
eciB 0co0H, 10 MPOXOAUTH PEIHTETPAIIIF0; KOMIUICKCHUH
TIJIXi]T]; TAPTUCHIIATHBHICTE; CTUMYITIOBAHHS JI0 CaAMOJIO-
MIOMOT'H; CTUMYJIFOBaHHA TBOp4OoCTi [11].

Bupimytoun comianeHi npobiemMu B 1HHOBAIiHHUN
crnoci0, comianbHe MiANPUEMHUIITBO BUKOPUCTOBYE TIO-
€IHAHHS COLIAbHUX Ta EKOHOMIUHUX PECyPCIB, CIIPHSIE
3aJI0OBOJICHHIO TIOMHUTY Ha colianbHi Onara. PimeHHs,
CTBOPEHI COLIaIbHUMH MIIPUEMIISIMUA ISl TIATPUMKH
COIIaTTbHO BPa3NMBUX TPYI HACEJEHHS, y JOBFOCTPO-
KOBilf MEpCIEKTHBI HECYTh KOPHCTH AJSI BCHOTO CycC-
minberBa. ComiajgbHe MiANMPUEMHUITBO 0a3yeThcs Ha
MIPIOPHUTETI CTBOPEHHS CYCIIBHOTO OJiara HaJ| KomMep-
MIHHUM TPUOYTKOM Ta aKTHBHO BHUKOPHCTOBYE Y CBO-
1 JIsSIIBHOCTI COIIaJIbHO-€KOHOMIYHI 1HHOBAINI, YMM
CIIPHUSIE 33/I0BOJICHHIO CYCITIIBHUX MOTped [12].
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VY mporeci MapKeTHHIOBOT JiSUTBHOCTI COIiaJIbHO-
rO MiATPHEMCTBA BapTO NMPABWIHHO BU3HAYUTH AKICHT
Ha MapKeTHHTOBIH crparerii. J{Js comiampHUX miampu-
€MIIIB TIPUOYTOK XOY 1 € BAXKJIMBHUM, ajie¢ 3pOCTaHHSI 110~
3UTHBHOI peryTailii € BarOMUM MMOKa3HUKOM, HaBKOJIO
9Oro MOXITMBOIO € IMOOYIOBa CTpaTerii MpoCyBaHHS.
Llporo MOXHA TOCATTH 3a JOTIOMOTOI0 MapKETHHIOBUX
CTparerii, ClpsMOBaHUX Ha MiIBUIICHHS IMIIDKY Yepes3
CycriibHe BU3HAaHHS. LI 0COONMBICTH MPOSBISETHCS
B crenudini BUTOJOOTPUMYBAUIB 1 CIIOKUBAYiB COLi-
QJIBHUX MiAIpUeMCTB. IIpoayKkTH, sIKi KyMyIOTh KIIEHTH
COLIIaJIbHOTO MiIPUEMCTBA, MOXKYTh O3HAYaTH JJIs1 HUX
HE TUIBKU BUTIJHY yTofy Ta 3aJ0BOJICHHS KyHiBEJIbHOT
notpedu, aje i MoCHIeHHS iX HeMaTepiaJbHOTO BiTIyT-
TS Y JOCATHEHHI CYCHIJIbHO 3HAYUMOTO pe3yabrary [8].

Ha pucynky | npezncraBieHO MapKETUHIOBE CEpel-
OBHWIIE COIIaJbHOTO TianpueMcTBa. Ha BiMiHy Bij
TPaIUIIHHKUX, COIalbHI TIAMPHEMIII MArOTh MPAIlo-
BaTH HE JIMIIE HaJl MAKCUMI3aIli€r0 CBOTO MPUOYTKY, iM
TaKOX CJIiJ] JOATH PO COIiaTbHAN BILIHUB 1 ITiIBUIIICHHS
MMO3UTHBHOI pernyTallii Openmy. Sk 1 Tpaauidaui 6i3-
HEC, COMialbHE MINPUEMCTBO 3yCTPIYaeThC HA PUHKY
3 KOHKYPEHTaMH, SIKi MOXKYTh MaTH Kpallli pHHKOBI TIPO-
MO3HIIi1, TPU [IEOMY BOHU TaKOK MOXYTh OyTH COLiaTb-
HO Opi€HTOBaHUMH, a00 HE BIIHOCUTHCS 10 TakuX. [HO-
Jli COLIaJTbHO OPIEHTOBAaHI KOHKYPEHTH MAIOTh OJTHAKOBI
HaMipu 3 KOMIIaHi€lo, 1 IXHI 1HTepecH NepeTHHAIOTHCS
abo 30iraroTbes. Y IIbOMY BHIIQJIKy KOHKYPEHT MOXKE
CTaTH MapTHEPOM a00 HABITh MOCEPEIHUKOM Ha IILIIXY
JIO CTIOP1THEHOT IITBOBOT ayTUTOPii.

Y nonepeHiX T0CHiPKSHHSIX 31HCHEHO aHaJi3 BIUTHBY
KOMIUICKCHOI HaBYaIbHOI mporpamu «CTyil corianbHoro
AMPUEMHUITBA B TpoMaiax YepHITiBChbKOI 00acTi» Ha
yuacHukiB [13]. JogaTkoBo 3 y4yacCHUKaMH MIPOTpaMu Ipo-
BoAMIUCs (PoKyc-rpynu (Bcworo 5 okyc rpyt, 4 dokyc-
rpymu o 10 oci6 Ta 1 ¢oxyc-rpyna — 26 oci6). Ilix gac
IIUX OMUTYBaHb OyJI0 BU3HAUCHO KiIbKa BKIUBUX (PaKTO-
PiB I0/I0 MAPKETHUHTY COIIATBHUX ITiIIPUEMCTB:

1) 31e0UTBIIOr0 HEOMHO3HAYHE CTABIICHHS JI0 MapKe-
THHTY 3 OOKY COIITFHHX MiAIPHEMIIIB, IO TIOBSI3aHO 3 HE-
JOCTATHIM pO3yMiHHSM MapKETHHTY Ta HOTO TPAKTyBaHHIM
BUKITFOYHO SIK IHCTPYMEHTY MaKCHMi3allii puOyTKy;

2) BIJICYTHICTh YiTKOTO PO3YMIHHSI IIUTHOBOT ayiH-
TOpIi, 110 MPU3BOAUTE 10 HEBU3HAYCHOCTI B pO3pOOIT
MapKETHHTOBHX ITOBIJJOMJICHB Ta CTPATETIH;

3) oOMekeHa KiJbKICTh YCIIITHUX TPUKIAIIB COIli-
aJIbHUX MIAMPHEMCTB Y PETIOHI, HA SKI MOXHA Opi€H-
TYBAaTHCS, 3HIDKY€E MOTHBAIIIIO Ta BIIEBHCHICTh y e(eK-
TUBHOCTI MAapKETHHTOBHX 3yCHJIb JJIsI COLIQIBHHUX
I I PUEMITIB-TIOYATKIBITIB.

Jlo couianbHUX MIiANPUEMIIB Ba)KJIMBO JIOHOCHUTH
JIYMKY TpO Te, IO PO3YMiHHS MapKETHHTY BHKIIIOYHO
SK THCTPYMEHTY MaKCHUMI3allii IpoaKiB € 3aCTapiliuM.
Konueniiss MapKeTHHTYy BHHMKJIA K MOTpeda B HOBIH
BIZIMOBI/II HA CTapi PHHKOBI KOHIICMIIIi — KOHIICTIIIisI BU-
POOHUIITBA, IPOIYKTY Ta MPOJAXKY ITOKA3aJIH CBOIO HEMIO-
CKOHAJIICTh y CIIPOOax OTPUMATH HOBHX KITIEHTIB 1 IOCSAT-
TH 3pOCTaHHS YaCTKH pUHKY. Toxi OyB 3amporoHOBaHHN
Cy4YacHMH MapKETHHTOBHM MIiAXIM — CIIOYaTKy BiTdyTH
MOTPeOH MOTOYHMX 1 TOTCHIIIMHUX KITI€HTIB, & TIOTIM JIaTH

[ MapkeTHHIOBe cepeJOBHIIE COLaTbHOT0 MiANPUEMCTBA ]
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aJICKBaTHY BIAMOBIAb MPOMYKTOM, SKHH 3aJ0BOJBHHTH
ixHi motpedu. [linxin, opieHTOBaHWI Ha 3a70BOJICHHS
moTped, BiMOBIIa€ METi COIIaIBHOTO I IMPUEMHHIITBA —
MOCHJICHHIO COIIaTbHOTO BIUIMBY Ha 3aIOBOJICHHS THX
[THOBHUX CETMEHTIB, SIKi 3 PI3HUX TPHUUYHH PaHIIIe 3aJIH-
AJIKCS HE3a/I0BOJICHUMHU TPaUIIIHHIM Oi3HecoM [§].

Jlis npuknany, y Benukiit bputanii Ha piBHI qeprxka-
BU BXKC JaBHO 3aKPIIICHO BUKOPUCTAHHS OPEHIY «CO-
LiaJbHOTO MiANPUEMCTBA» B MOJITHKAaX Ta CTpaTerisx
po3Butky [14]. Ines OpeHmuiB, sIKi CTAlOTh «IKOHAMI)
a00 MiXiJ «KYJIBTYPHOTO OpEHIMHTY», 3alpOrOHOBa-
Hu#t Tomnn, BiAMOBia€ KOHLEMIT COIiaTbHOTO MiITPU-
eMHHLTBA. [TOTeHIIHMIA KITi€HT Oy/e OiIbII JIOSITEHUM
J10 OpeH Ty COIiaIbHOTO MiJIIPUEMCTBA, SKIIO COIalbHI
Omara OymyTb y3rofKeHi 3 HIHHOCTSIMU KitieHTa [15].

Po3mstHeMO MapKeTHHIOBI IHCTPYMEHTH IS COLIi-
QIBHUX MIAMPUEMCTB, SIK JONOMOKYTh BU3HAYMTH CBIil
IJTHOBAH PUHOK 1 OpeHJIyBaTH COIiaibHI IIHHOCTI Ta
Miciro.

«Brand the Change: The Branding Toolkit for Social
Entrepreneurs, Disruptors, non-for-profits and corporate
Troublemakers» — e miaxia po3podnenuit MinTeHGepr
JUTSE OpEHIMHTY CEKTOpa COLIaTbHUX MiAIpUeEMCTB [16].
KepiBHI IpUHINTH € 3pO3yMITHUMH Ta JIETKUMHE JUIS 3a-
CTOCYBAHHSI IIEPCOHATIOM COLIANBHUX ITiJIIPUEMCTB.

Mogenb cerMeHTalii KIi€HTiB, po3podiena Meib-
HUK, 10 J03BOJISAE S)EKTUBHO PO3MOIIIATH MapPKETHH-
TOBI pecypcu Ta MOXJIMBOCTI, Ta pPEKOMEHJAIil 11010
OiJBUILEHHS JIOUIBHOCTI KJIICHTIB 3a JOIIOMOIOIO CEr-
MEHTAIIi] IUITXOM TapreTHHTy Ha KOHKPETHI TPyNH Kili-
€HTIB € PEICBAHTHUMH J[JI51 BUKOPUCTAHHSI COIIaIbHUMH
mianpueMisiMi. PeastizyBaTu cerMeHTaIio IiILOBOTO
PHHKY COI[aJbHOTO IiJIPHEMCTBA 33 JOIIOMOTOIO BH-
me3rafganoi Mojesi [17] MOXKIMBO B KiJIbKa €TalliB:

1. BusHaueHHsI KIIFOYOBUX CETMEHTIB CITOKHBAUiB.

2. CTBOpEeHHS MIJTLOBHUX I'PYI MOIIOHUX CErMEHTIB.

3. [Nomyk aHayoriB Ha IUILOBUX PUHKAX 1 CTBOPEH-
Hs BJIACHOT 0a3u KIJTIE€HTIB.

4. Hanmanus audepeHIiiioBaHUX IMOBIIOMIICHb JUIS
30epexeHHs1 KITieHTiB. [103uIioHyBaHHS TOCITyT/TIPOITYK-
TIB Ta HaJalITyBaHHs cTparerii, mo00 BigoOpaxkaTu mo-
TpeOH, crociO KUTTS Ta BIOJOOAHHS KOXKHOTO CErMEHTa.

5. 3anydeHHs BCi€i KOMaHAM COLQJBHOTO IiJpPHU-
€MCTBA JI0 MiJIXOly CerMeHTaIlil KJIi€HTIB.

6. BumipioBaHHS €(QEKTUBHOCTI 1 KOPHUTYBaHHS
cTpaterii, 100 BU3HAYHUTH, K KOPUCTYBadi MOCIYT pea-
T'YIOTh Ha 3yCHJUIS COLIaIbHOTO i IPHEMCTBA.

®dopreHdeppi MiAKPECIIOE, IO BC1 MPAIiBHUKK COIIi-
QIBHOTO MiJNPUEMCTBA, HE3AJICKHO BiJ] TOCAIN Ta PiBHS
OCBITH, TOBUHHI PO3YMITH BOXJIMBICTh KITIEHTA Ta JTyMa-
TH TIPO IIe B niepnry depry. KepiBHUKH MANPUEMCTB, SIKi
PO3YMIIOTh BRXKIIMBICTh POJII MAPKETUHTY B OpraHi3allii,
320X0YYyIOTh BHHATOPOAAMH Ta IIO3UTHBOM CBOIO KOMaH-
Iy, TIEPETBOPIOIOYM CBOIX IPAIliBHUKIB Ha am0acalIopiB
00CITyroByBaHHs KJIi€HTIB. HanexHa MapkeTHHIOBa iH}-

pacTpyKTypa BUMarae CTBOPEHHsS Ta MIATPUMKH MapKe-
THUHTOBOI KyJIBTYpH HA IiIPHEMCTBI, 10 Y CBOIO UCPTy,
SIBJISIE COOOI0 KYJIBTYpY, 3a SIKO1 BCI CIIBPOOITHUKH CBi-
JIOMO PO3TIIS/Ial0Th CBOKO OPraHi3aiio Ta MPOIO3MIIi
3 TOYKHM 30py KiieHTiB [17]. HaropHa Bu3Ha4ae, 1o mo-
€J1aHHs 013HECOBOTO Ta COIIAIBHOTO BEKTOPIB JisUTLHOC-
Ti COLIAILHOTO MiINPUEMHHIITBA BKa3y€ Ha HEOOX1THICTh
PO3BUTKY B OCOOMCTOCTI COLIANBHOTO IiIPHEMIIS SIK
MAMTPUEMHHUIBKUX, TaK 1 IPOCOIIaIbHUX SKOCTEH, (op-
MyBaHHsI 1l TOTOBHOCTI JIO JISUTBHOCTI B YMOBaX PHHKY
[19]. BinTak, O4€BUAHOIO € BaXIJIMBICTh JOAATKOBOI 013-
HEC- Ta MAPKETHHIOBOI i ITPHUMKH LISl KePIBHUIITBA CO-
[iaJbHUX MIAMPUEMCTB, 4 TAKOX HABYAHHS BCHOTO IEp-
COHAJIy COIaJbHOTO MiAMPUEMCTBA Ta PO3YMIHHS HOTO
poti y peanizariii Micii coliabHOTO MiAMpPHEMCTBA.

J11s1 OLIIHKY BIUTUBY Ta CIIPUHHSTTS OpeHy CoLliab-
HOTO MiJNPHEMCTBA 1 MOJATBIIO] PO3POOKH MO3UIIOHY-
BaHHS HAa OCHOBI OTPHUMAHHUX PE3yJIbTaTiB JOUIIHHUM
Oyne BukopucranHs mozeni «Consumer-Based Brand
Equity (CBBE)», 3anponionoBanoi Kemnep [20].

CTopiTeNiHT Mae CTaTH OCHOBOKO COIIJIbHOTO TIiJI-
npueMHUNTBA. 11[00 3aTy4uTH KITIEHTIB 1 MEPETBOPUTH
iX Ha IPUXHUIBHHUKIB OpeHy, M OTPIOHO JEMOHCTPY-
BaTH TIATBEP/UKCHHS Ta BIATYKH, SKI 3aCBITUYIOThH, 110
coliajgbHe MiIPUEMCTBO BUKOHYE CBOKO Micito. [po-
MaJICBKICTh, JIOHOPH, CIIOHCOPH Ta IHIII 3alliKaBlIeHI
CTOPOHHU MAIOTh OAUUTHU TOKA3H, SIKi PO3KPUBAIOTH KITO-
YOBI IIIHHOCTI OpeH1y COLIalbHOTO MiIPUEMCTBA, 100
YCBIAOMIIIOBAaTH POJIb Ta 3HAYUMICTh HiSJILHOCTI COLIi-
aJBHOTO Mmignpuemctsa [21].

IToka30BUM y KOHTEKCTI AEp>KaBHOI MIATPUMKHU CO-
iaTBHOTO MiIPUEMHHIITBA € TOocBin Bennkoi bpuranii,
ne norotun «Social Enterprise UK» € wiTko Bmi3HaBa-
HHUM 1 IEMOHCTpPY€E B3a€MOJIII0 MK yCiMa COIiaTbHUMHU
mianpuemMcTBaMH B Kpaini. B VYkpaini icHye morpeba
B po3poOIli MOCTIIOBHOTO MiAX0AY J0 OpeHIUHTY CO-
iaTBHUAX MIMPUEMCTB, 10 CIIPUATIMBO O BIUIMHYJIO Ha
T BUIIEHHS TOIH(GOPMOBAHOCTI Ta 0013HAHOCTI 3 MOXK-
JUBOCTAMHU cekTopa. Takoxk, 0a3yrouuch Ha JOCBIiJI
Benukoi bpuranii, mO3UTHBHUM acrieKToM 0yi10 O CTBO-
PEHHSI HAIIOHAJIBHOT MEpPEeXi COLIATbHUX MIANMPHEMCTB
JUTSL TIOCUJICHHS BIUIUBY CEKTOPY Ta 30LIBIICHHS MOXK-
JUBOCTEU JIJIs 3aJy9eHHs JOAATKOBOTO (hiHAHCYBaHHS.
BB cekropa COLIANBHOTO MiANPHEMHUIITBA MOXE
cTaru OUTbII BUAMMUM uepe3 BHCBITJIICHHS B 3aco0ax
MacoBoi iH(dopMallii, yepe3 3armouaTKyBaHHs CIeliallb-
HUX BiJ[3HaK, Haropof, mpemiil — s ¢iHaHCOBOrO Ta
MOPAJIBHOTO CTUMYIIOBAaHHS COIIAIbHUX MiANPUEMIIIB.

BpaxoBytoun, 1m0 comiagbHE IiJIPUEMHHUIITBO
B YKpaiHi po3Mouaio CBiif PO3BUTOK SK pEakIis cyc-
MiJIBCTBA HA BOEHHI BUKJIMKH, 3arajbHi IIHHOCTI OpeH-
Jly COIIIaJBHOTO MANMPUEMHUITBA B YKpaiHi MOXYTh
BKITFOYATH COIIalIbHY CIPaBEeIJIMBICTh, 3TYPTOBaHICTh
TPOMaJIH, €KOJIOTIYHICTh Ta IHHOBAIlIWHICTD, CTIHKICTh
Ta HE3JIAMHICTh, MATPIOTH3M, YECHICTh, MYXHICTb,
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CMIUTHBICTH Ta TOBary A0 BIiMCEKOBMX 1 BETEpaHiB Ta
iH. ColianpHi MiANPUEMCTBA B HAIIM KpaiHi, X04 1 He
€ Ha ChOTOJHI YHUCICHHUMH CEKTOPOM, TIPOTE MParHyTh
MIPAIOBATH B TO3UTHBHOMY JIyCl 3TypTOBAHOCTI, CITiBIT-
pari Ta TOJIEPaHTHOCTI 3 METOO 3MIITHEHHS COLIaIbHOT
E€KOHOMIKH JIep>KaBH, IMOJIIIIICHHS CHUTYallli Ha PUHKY
mpari Ta MATPUMKH THX, XTO IMOTpedye. YCBiIOMITIO-
FOYM OCHOBHI IIIHHOCTI CBO€I JISIIGHOCTI, COIlaJbHUM
nignpueMusM OyBae CKJIalHO IHTErpyBaTH iX B OpraHi-
3aliiHy KyJbTypy Ta MAPKETHHTOBY AisIIbHICTD.

BucnoBkn. MapkeTuHroBa cTparerisi COLialbHOTO
MiANPUEMCTBA NOBHHHA BPAaXOBYBAaTH crenudiky ai-
STIBHOCTI: JOCSITHEHHSI COLajJbHOI Micil € OIHAKOBO
BaKJIMBUM TOPSI 3 EKOHOMIUYHUM eekToM. MapKeTHHT
COLllaJIbHUX MiANPUEMCTB 3arajioM BiINOBiAa€e 3acagam
MapKETHHTY 3BHYAHHOTO Oi3HECY, TPOTE COIiadbHi M-
MIPUEMIII CTUKAIOTHCS 31 CENN(IIHIMI BUKIIMKAMH, SIKi
BHMAararTh ajanTaiii MapKeTHHTOBHX IHCTPYMEHTIB.
Pesymprati  mpoBeneHOTO OCIIIKEHHS JTO3BOJSIIOTH
3pOOUTH KITFOUOBI BUCHOBKH:

1. Cepen comiaJIbHUX IMiMPUEMINB YaCTO MPUCYTHE
HEOIHO3HAYHE CTABJICHHS IO MapKETHUHTY Yepe3 Hemlo-
CTaTHE PO3YMIHHS MapPKETHHTY SIK IHCTPYMEHTY HE TLlTb-
KH TSI MakcuMi3amii mpulyTKy, aje i Ui JOCSTHEHHS
comianeHOi Micii. Lle minkpecioe moTpedu B HaBYaHHI

Ta KOHCYJIBTYBaHHI COIIaTbHUX MIIIPUEMIIIB 3 MUTAHb
MapkeTUHTY. ToMy Ba)KIMBO 3a0€3MEUYUTH JIOCTYI JI0
OCBITHIX POrpaM Ta KOHCYJIBTA[IHHUX MOCITYT JIs ITiJI-
BUIICHHS MapKETHHIOBOI KOMIIETEHIIIi SIK KEepiBHHKIB,
TaK i BCbOTO MEPCOHATY COLIAIbHUX MiAMPUEMCTB.

2. CrernudivyHOI0 0COONUBICTIO MAapKETHHTY COIli-
aJBHUX TIAMPHUEMCTB € CKIAJHICTh y BU3HAYCHHI IIi-
mpoBO1 aymaurtopii. ColiaipHi MiJIPUEMCTBA TTOBHHHI
BpaxoOBYBAaTH sIK CIIOKMBAYiB CBOIX MPOJYKTIB, TaK i Oe-
HedimiapiB, sIKi OTPUMYIOTh BUTOAM BiJ IXHBOT HisUTb-
HocTi. Lle BUMarae ckiaHIIIOTO MiJXOy JI0 CErMEHTa-
1ii PUHKY Ta TApTCTHHTY.

3. T1o3uTUBHUNA BIUIMB HA OiSJIBHICTH COLIAIIBHOIO
MIMPUEMCTBA Ma€ 3aCTOCYBaHHS THCTPYMCHTIB OpeH-
JIUHTY Ta MiITPUMKH TMO3UTHBHOI peryTarii. CTBOpEeH-
HSl CHJIBHOTO OpEeHJIy Ta MO3MTHUBHOI permyTarlii MOKHa
JIOCSATTH Yepe3 e(EeKTUBHHI CTOPITEIIHT, JEMOHCTpa-
IIF0 COIIAJILHOTO BIUIMBY Ta 3aJTyUYEHHS IPOMAJICHKOCTI
JIO MATPUMKHU COIIJIBHOT MICii.

4. B YkpaiHi icHye noTpe0a y AepkaBHIHM miaATpuMIi
Ta CTBOPEHHI MepeXi coliaJbHUX MiAmpUueMCTB. J1ocBin
Benukoi bpuranii 1eMoHCTpYe€, 1110 AepKaBHA MiATPUM-
Ka Ta CTBOPEHHSI HAlllOHAIbHUX MEPEX COIiaJIbHUX ITi]-
MPUEMCTB MOXKYTb 3HAUHO ITiABHUIIUTH BIIi3HABAHICTH Ta
BILJIB CEKTOpA.
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